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Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Polities—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 
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Twenty-Fourth Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 


FINANCIAL STATEMENT, DECEMBER 31, 1928 


ASSETS LIABILITIES 
Real Estate Owned ..$ 1,274,803 .63 Net Reserve (American Experience Table, 3 and 
Real Estate Contract of Sale......... y: 491,398 .35 34%) $28,255,547 .71 
i 8 0 ee i a re . 15,660,381 .35 Reserve for Death Losses and Maturities in Pro- 
Policy Loans ...+ 3,123,464.32 cess of Adjustment 419,393 .41 
MIOMGS GNG SHOCKS: 6.85 ee weaeree AREZE GZS. REGCEWS FORK RAMEN oe fo ca sc ocr ww eect cee 196,417 .83 
Cashin Banks... 6... ase 1,150,206 . 14 Miscellaneous Liability... aes -, 292,447 .31 
Certificates of Deposit ake 12,994.77 Capital Stock 
Interest Due and Accrued. eee 576,484 .28 Assigned Funds and Surplus 
Deferred and Uncollected Premiums.......... 837,218 .64 Surplus Security to Policyholders 4,221,113 .40 
ERIN CRON oe ten cles Caer ae ee 130,642 .87 
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Total Assets $33,384,919 .66 po ean nr $33,384,919 . 66 


GAINS MADE DURING 1928 


Increase;in insurance in Force, for year 1928 $79,944,821.00 
Increase in Admitted Assets, for year 1928 3,853,813.96 
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Insurance in Force December 31, 1928 Total Paid Policyholders Since Organization 
$546,645,788.00 ~ - $29,831,855.75 
- Operates From Coast to Coast 


Canada to the Gulf, The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds $1,250,000.00 
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A RELIANCE BROADC 


Wo 
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A. B. HEISER 


of COLORADO 
cANNOUNCING 


Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /ve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 
tion, and who finan- 
cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead. Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 

The prospect nearly always re- 
ceives me with a hearty welcome and 
tells me he has received our Vice 
President’s letter introducing me, 


A; B. HEISER 


and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 

The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind, 

Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lite, having 
had no previous ex- 
perience in life un- 
derwriting. Since 
that time I le used 
nothing but Lead Ser- 
vice introductions. 

During the seven 
months, from Jaau- 
, ary 1toJuly 21,1928, 
I have written as a result ot these in- 
troductions, 67 Perfect Protection 
Policies tor $221,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising to the salesman 
who operates it correctly and dili- 
gently in his working plan. 





Why Its Profitable to REECT PROTECTION 


The principle upon which the Lead Service Plan is one of the most profitable means of securing new busi- 
founded has been demonstrated to be thoroughly sound __ ness through advertising ever instituted by a life insure 
in theory and practice. This principle involving adver- ance company. Lead Service has established itself 
tising, coordinated with salesmanship has proven to be permanently as a feature of Reliance sales promotion. 


NY I) Kh 
RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Srccrator, Volume CXXII, Number IX, February 28, 1929; $4.00 per annum. 
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NEW YORK CONGRESS’ PLAN 


Ninth All-Day Sales Session to Be 
Held March 14 


SERIES OF INTERVIEWS TO BE 
FEATURE 


Annual Banquet of Life Underwriters to 
Be Held in Evening—Speaker Yet 
to Be Announced 

The ninth all-day sales congress and the 
forty-third annual banquet of the Life Under- 
writers Association of New York will be held 
at the Hotel Astor, March 14. President Gus- 
tav C.: Wuerth has announced an unusually 
strong and unique program. 

A feature of the event will be the afternoon 
session, which will be entirely given over to 
the presentation of “A Day in the Field.” A 
six and one-half million dollar cast will give 
demonstrations of interviews covering a wide 
variety of cases. 

The banquet in the evening will be the 
crowning event .of the day. The speaker of 
the evening has nut yet been announced but is 
known to be a man of great attraction to New 
Yorkers. An address in lighter vein will be 
made by John B. Carman, who represents the 
New York Life Insurance Company at 
Spartanburg, S. C., and is a noted humorist 
and after-dinner speaker. 

The program for the sales congress fol- 
lows: 
9:30 
9:35 
9:45 
9:55 
10:00 


Invocation. 

A few songs—Leader, Howard Wade Kimsey. 

To Be or Not to Be—G. C. Wuerth, president. 

Some More Songs—Mr. Kimsey. 

“Taking Care of Your Clients’’—Charles C. 
Gilman, special agent, National of Vermont. 

Watchful Waiting Orders Taking—Ernest H. 
Earley, special agent, Northwestern. 

Announcements. 

“The Day and Its Task’—Dr. Charles B. 
Piper, medical director, Guardian Life. 

“How Life Insurance Saved My Business’”’— 
William Pidgeon, Jr., business man. 


10:30 


11:00 
11:10 


11:40 


AFTERNOON 
Presiding, Ralph G. Engelsman, Penn Mutual 
2:00 Singing. 
2:10 The Life Underwriters Association Stock Com- 
pany presents: 


“A DAY IN THE FIELD” 
A $6,500,000 Cast 
(In Order of Appearance) 


General agent 
Phone canvasser 


Felix U. Levy 

Charles J, Zimmerman 

Horace H. Wilson 

PMOME DEON. . cece ccs cececsces J. Douglass Galvin 
Young unmarried man...%......... J. S. Ogilvie, Jr. 
Young married man Hubert Davis 


(Concluded on page 7) 


SCHOLARSHIP COURSES 
DISCUSSED 


Meeting at Columbia University At- 
tended by Interested Companies 


THIRTY-NINE STUDENTS REGISTERED 


First Class of Fifteen Graduating This 
June—Results Satisfactory So Far 

It is still too soon to judge the results of the 
fire insurance. scholarship courses being con- 
ducted at Columbia University with the co- 
operation of twelve of the leading fire insur- 
ance companies since none of the students in 
the course will have been graduated until next 
June. However, at the dinner given at Co- 
lumbia last week at the Men’s Faculty Club 
to the executives of the fire companies that are 
actively interested in the plan everything in- 
dicated that all concerned were highly satisfied 
with what already has been accomplished and 
anticipated splendid results. 

Thirty-nine young men are taking the course 
of whom 15 are in the second year class and 
will be graduated this spring and 24 are in 
the first year class. They come from twelve 
States and their tuition is paid by the twelve 
fire insurance companies that are co-operating 
with Columbia. Each student spends the morn- 
ing at work in one of the insurance company 
offices and the afternoon at the University 
where other subjects in addition to insurance 
are taught them. The students are paid $40 a 
month by the companies for their work during 
the school terms and $80 a month if they work 
at the company for the companies during the 
vacation period. Textbooks are also furnished 
by the fire companies. 

At the dinner last week all but one of the 
fire companies in the co-operative group was 
represented and all expressed themselves as 
highly gratified with the progress which the 
course had made and indicated their interest in 
contributing to its further development. Re- 
ports were presented which brought before the 
fire executives a picture of the work of the 
course and an analysis of the personnel of the 
students. It was announced that a committee 
had been appointed to consider correlation of 
the work in the offices with the work of the 
University consisting of insurance men who 
are in charge of instruction in insurance sub- 
jects at the University—E. R. Hardy, Prentiss 
B. Reed, J. D. Erskine, Frederick Hoadley and 
Mr. Falls. 

Among those present at the dinner were: 
Richard T. Butler, assistant manager, Atlas 
Assurance Company; R. Cholmeley-Jones, 
secretary, Pacific Fire Insurance Company; 
Bennett Ellison, Hoey & Ellison, Gayle T. For- 

(Concluded on page 17) 
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ARGUE FOR TAX REDUC= 
TION IN MARYLAND 
Presidents of U. S. F. & G. and Mary- 
land Casualty at Hearing 


DIFFICULTIES UNDER PRESENT LAW 
STRESSED 


Companies’ Possible Reincorporation in 
Other States Is Hinted at 


Bartrmore, Mp., February 25.—Possibility 
that the United States Fidelity and Guaranty 
Company and the Maryland Casualty Company 
may both give up their Maryland charters and 
incorporate in another State if taxes are not 
reduced was cited by R. Howard Bland, presi- 
dent of the former company, before a commit- 
tee of the State assembly at a hearing on the 
pending tax recodification and revision bill in 
the house of delegates. F. Highlands Burns, 
president of the Maryland Casualty Company, 
also hinted at such a possibility. 

Representatives of surety, casualty, fire and 
life insurance companies, affected by the meas- 
ure, attended the hearing and stated their re- 
actions to proposed changes in the present law. 

General Counsel J. Kemp Bartlett who, with 
Mr. Bland, spoke on behalf of the United 
States Fidelity and Guaranty, declared that the 
present system of taxing surety companies was 
antiquated and tended to build a “Chinese wall’ 
around Maryland, keeping new corporations out 
and driving Maryland citizens to other States 
to incorporate. 

Under the proposed bill guaranty, sirety, 
casualty, fidelity, life and fire insurance cOm- 
panies will be taxed 45 cents on the $100 valua- 
tion of the market value of all taxable securi- 
ties owned by the corporations. 

“If this or some. other change is not made 
in the law our company cannot do business un- 
der its Maryland charter,’ Mr. Bartlett said 
and continued: — 

Do you know my company will pay $700,000 
in taxes in 1929? I want to tell you men that 
the directors of a business would not be doing 
their duty to their stockholders if they did not 
do something to avoid paying $700,000 in an- 
nual taxes. 

The Insurance Commissioner of New York 
is urging us to come there. They would be 
glad to have such a corporation. For the last 
five.or ten years the company has paid in taxes 


much more than it has paid in dividends. 
Mr. Bartlett pointed out that the surety com- 


panies bring $85,000,000 annually into Mary- 
land in premium payments, of which only ap- 
proximately $3,000,000 is collected in the State. 

Mr. Bartlett stated that the three domestic 
surety companies: had a combined capital and 
surplus of $51,830,281 on December 31, 1928, 
which; when considered with the reserve, gave 

(Concluded on page 33) 
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HOSE readers of this column who pulled 

out. a couple of gray hairs this morning 
will find solace in the following lines, from 
the magazine “Independent Education.” 


On ATTAINING SIXTY 
By Charles Lowe Swift 
Old Age dropped in upon me yester morn 
And wheezed into a chair. “I’ve come to stay,” 
He said in whinnying and petulant tone. 
I told him.I: was busy as a: bee 
And had no room for him at just that time. 
“You can’t deny a guest,” complainingly 
He rambled’on, “for I belong here now. 
Put by that. writing; set-aside: those tasks ; 
It’s time you took things easier henceforth.” 
“Then. help .me.to conclude this article 
On Sixty as the Age for Gleaning Thoughts, 
And give me: time to finish this address 
On Lengthening Life for Him Who Temperate 
Lives. 
Then there’s that book that’s only half begun; 
Two conferences this month claim my advice; 
Three banquets which require my face to grace 
The spéaker’s table; then, of course, I must 
Give manna to my students when they cry 
For sustenance to feed their hungry minds. 
The library to the town where I’m trustee 
Is waiting for my last report on books; 
The reading club I’ve joined expects from me 
A paper on a night a week from now. 
And then the Scouts and Rotary and ‘Y’ 
All have me listed for a little chat 
Within the fortnight coming; then besides 
I’ve. three committees here that count me in 
On their harangues’ on generalities 
That. appertain to lucubrative lore.” 
His face grew grey.; his frame slumped farther 
down. 
“T warn you you must.cease this ghastly pace; 
Take time for rest and thought and open air; 
Go see your surgeon, for I’m sure you'll find 
You need an operation—maybe two. 
A man your age, can’t dally long with work 
Without its telling on him in the end.” 
“The end,” quoth I, “but then what happier end 
Than that pieced out with earnest, useful toil, 
To check out when the motor’s running well.” 
He bleakly looked my way. and shook his head, 
Raising a warning. finger dolefully, 
Till I, impatient at this waste of time, 
Said, “If we must talk come with me and walk. 
I know a tree-lined lane- just nine miles out 
Hobbema would have thrilled with joy to see.” 
He started, leaned upon his cane and rose, 
“You'd best put in.an order for your shroud. 
Nine miles!” moaned he and hobbled through 
the door. 
I smiled and turned to labor as before. 


While hasting from a meeting yester eve, 

I saw Old Age approaching from the south. 
I paused to greet him, but he crossed the street 
And turned his head nor opened once his mouth. 
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NE hears a great deal these days, from 
pulpit, press and public, of the wayward- 
ness of the younger generation and the laxness 
of the social code in the United States. Per- 
haps there has been a lowering of standards— 
certainly they are not as rigorous as they were 
during my ’teens—but I refuse to prate of “los- 
ing faith” in the youth of the present. 
x ok Ok 
HE subject of moral codes, in any event, 
is largely a matter of relativity. What 
one nation considers the grossest breach, an- 
other may cling to as an honored custom. This 
was brought forcibly to my attention during 
the conversation that occurred recently when 
I had the pleasure of dining with my friends 
Col. E. R. Stafford and his wife (whom I had 
not seen for ten years) who have been dwelling 
in strange lands among stranger peoples. Col. 
Stafford is now the commander of the native 
Arab Legion at Amman, Transjordania, under 
3ritish mandate. 
. eo 
HE talk turned to the difference between 
‘the moral code here and that practiced 
by the Bedouins of the desert, and my friends 
pointed to distinctions which might easily estab- 
lish the high reputation for probity which the 
nomads enjoy. In the Bedouin tribes, all re- 
sponsibility during acquaintance between the 
unmarried of both sexes rests on the man. If 
any violation of the code occurs, the woman is 
without blame and goes unpunished, but the 
man and his two nearest male relatives are 
put to death, A man may have several wives, 
but even in the case of married persons the 
tribal protection is harsh. If a wife is unfaith- 
ful, she is returned as a prisoner to the male 
head of her own family and the men of her 
family sit in judgment. If she be found guilty, 
her: throat is very neatly cut without further 
ado. Among certain tribes, seduction is pun- 
ished by the execution of the offender, his 
father and all his brothers. Murder, under 
specified conditions, is dealt with in the same 
summary fashion. 
* kx , 
ERHAPS some of those who advocate 
various means of tightening the bonds of 
the social code in the United States so as to 
curtail what they consider the laxity of con- 
duct between sexes, would like to adopt Bed- 
ouin methods. Just now, the responsibility 
for a couple’s actions in this country rests, by 
general assumption, on the woman. Suppose 
the reverse were true and a death penalty were 
attached for good measure! 
*x* * * 


Y the way, it seems that Arabs have in 

effect what amounts to a system of insur- 
ance so that when an individual of the tribe, 
through certain stipulated eventualities, loses 
his possessions, some of the leaders get together 
and replace his losses. 


LTHOUGH this column has long since 
banned alleged humorous references to 
cigar lighters, I find that Mark Hellinger has 
coined one which might amuse underwriters. 
He says that his lighter is like an East Side 
clothing store; it fails twice before it fires. 
* * * 
HE same Mr. Hellinger, who is a New 
York columnist, has also been informed by 
a Princeton friend that the cigarette which Old 
Gold ran second to in the famous Harvard con- 
test was the fondly remembered Violet Milo. 
*x* * x 


LTHOUGH I must confess that I felt 

pretty blue over Old Gold’s defeat at 
Cambridge after running up such a brilliant 
string of victories at other universities, I some- 
times wonder, in my more serious moments, if 
there is anything in this age of ballyhoo quite 
as ridiculous as the advertising campaigns 
engaged in by the cigarette manufacturers. Is 
it at all possible that a person who smokes 
cigarettes can be influenced in his choice by the 
sort of stuff the tobacco people put out as in- 
ducements? Does anybody really believe that 
famous opera stars find a certain type of 
cigarette helpful to their singing or that a great 
athlete’s success is attributable to the fact that 
every time he feels the impulse to munch a 
piece of candy coming over him he lights a 
particular brand of cigarette instead? I used 
to think that the slogan type of advertising 
was the last word in inanity. I used to won- 
der just what process of thought would make 
a copywriter think that a picture of an im- 
possibly handsome gentleman shouting that he’d 
walk a mile for a certain cigarette would effect 
my taste in tobacco in the slightest degree. But 
it is still more ridiculous to conceive of my 
running out and buying a packet of Lucky 
Golds because Mrs. Van Astor finds them rest- 
ful after shopping. 

x Oe Ox 


ELL, I suppose its silly to consider the 
whole business of cigarette advertising 
in any other light than as a huge joke. But 
what children we are spending all that money 
on nonsense! As I turn over the pages of THE 
SPECTATOR and note the dignified and_ intelli- 
gent displays. of the companies advertising 
there, I can’t help but think of the great con- 
trast in values. Would the advertising gentle- 
men whose palms are itching for contracts from 
the insurance companies substitute testimonials 
for financial statements? And do you think the 
Etna or the Travelers, the Hartford or the 
Home, would win the contest at the National 
Retail Dry Goods Convention? 
x * x 
T is to be hoped that if and when the compa- 
nies do engage in national advertising, they 
will follow the precedent and standard set up 
by the National Board of Fire Underwriters, a 
sample of which appears elsewhere in this issue. 
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LIFE INSURANCE POWER 


N Egypt, John D. Rockefeller, Jr., is 

enjoying what is apparently a wel- 
come holiday free from worry about the 
affairs of the Standard Oil Company of 
Indiana. In New York this week, Colonel 
Robert W. Stewart, who is engaged with 
“John D.” in a fight for proxies to con- 
trol the Indiana corporation, attended a 
meetiing of directors of the National 
City Bank and told reporters that “I be- 
lieve if Mr. Rockefeller had stayed here 
at home and observed first hand the prog- 
ress of this fight he would not have taken 
it so lightly or so hastily.” Up in Mon- 
treal, the Sun Life Assurance Company 
of Canada is “sitting pretty” with 44,000 
shares of the Standard Oil Company of 
Indiana and supposedly is watching the 
battle between captains of finance with no 
little satisfaction since the contest is driv- 
ing the price of the stock upward. 

When rumblings of a struggle for con- 
trol of the Standard Oil Company of In- 
diana first came to public notice and it be- 
came clear that the principals were Mr. 
Rockefeller and Colonel Stewart, it was 
alleged that the Sun Life would throw the 
weight of its 44,000 shares on the side 
of the latter. As these shares represent 
about one half of one per cent of the 
total expected vote, the Sun Life’s de- 
cision may easily become a very large 
factor in finally determining the issue. 


Just when Colonel Stewart probablv 
was congratulating himself and his col- 
leagues on the allegiance of the Sun 


Life’s Standard Oil stock, it appears that 
all is not smooth sailing in this regard. 
Daily newspapers on Tuesday of this 
week carried a story to the effect that 
the Sun Life had changed its mind and, 
“after very thorough and careful investi- 
gation during the last month,” would 
throw its vote to the Rockefeller in- 
terests. With the addition of the Sur 
Life’s 44,000 shares, the Rockefeller co- 
horts claim they have 55 per cent of the 
total vote. 

The position of the Sun Life in this 
controversy clearly shows the tremen- 
dous influence which is being exerted by 
life insurance and life insurance com- 
panies on the individual, commercial, i:- 
dustrial and national welfare. The money 
invested by life insurance policyholders 
and held in trust by the companies is a 
vast reservoir of wealth from which the 
individual and the country at large are 
benefited through the re-investment of 
such funds in allowed stock and bonds, 
mortgage loans, real estate and other 
avenues. Life insurance is not static. It 
is dynamic and progressive. It is splendid 
proof of the giant growth of life insur- 
ance and its power that stock held by a 
life insurance company is in a position 
materially to sway the outcome of what 
is a monetary “battle of the century.” 


REJUVENATION NEEDED 

HE meeting last week of the Fire 
Underwriters Association of the 
Northwest must have been a great dis- 
appointment to those members who had 
hoped to see the organization restored to 
its ancient power and prestige. In former 
times the gathering of the field men to 
attend its sessions was important but at 
the meeting held last week the audience 
was puny and unenthusiastic. This writer 
well remembers the first meeting of the 
Association which he attended and there 
remains in his mind as yet the impres- 
sions of enthusiastic applause with which 
every action and speaker were greeted. 
No other organization in the insurance 
business ever maintained the theory of a 
friendly two party system for election of 
officers, but the Northwest elections were 
lively affairs in which the rival candi- 
dates ran regular campaigns. After the 
election no feeling was permitted to be 
carried on. The Association exercised a 
considerable and beneficent influence in 
the Western fire insurance field and has 


5 


been a considerable factor in many broad 
educative movements. A movement is 
now on foot to rejuvenate the organiza- 
tion, and we hope it will be successful. 


KENTUCKY COMMISSIONER MAY 
RESIGN 
Report That S. M. Saufley Is to Retire 
Not Confirmed 

FranKrort, Ky., February 25.—It is re- 
ported there that Insurance Commissioner S. 
M. Saufley will resign: his: position March’ 1, 
and that Bush W.. Allin of Harrodsburg, Ky., 
will be appointed by State: Auditor Clell Cole- 
man, of Harrodsburg, to fill the vacancy. None 
of the parties concerned will affirm or ‘deny 
the report. . Mr: Saufley was commissioner un- 
der W. H. Shanks from 1924 to 1928, but be- 
came involved in court proceedings by paying 
to State Treasurer Ed..Dishman, $50 a month 
more than the statute allows for two years of 
Treasurer Dishman’s administration. . Mr. 
Saufley was indicted, but the court held that 
the indictment was not good as it did not allege 
a public offense. 


GUARDIAN LIFE. APPOINTS J, A. 
WHITMORE BUFFALO MANAGER 
D. J. Beck to Devote Full Time to Per- 
sonal Production 
The Guardian Life Insurance Company of 
America announces the appointment, effective 
March 1, of James A. Whitmore as manager 
of its agency of Buffalo, N. Y., succeeding 
David J. Beck. Mr. Whitmore’s headquarters 
will be in Suite 900 Ellicott Square building, 

Main and Washington streets, Buffalo. 

The Guardian’s new Buffalo manager is well 
known to the insurance fraternity. His long 
and successful .experience in the life -insurance 
field, as an. agent, general agent, and home: of- 
fice agency official should prove valuable to.him 
in extending the fine work already accomplished 
by Mr. Beck. in the: Buffalo agency. 


National Life and Accident Has Fine Year 

The National Life and’Accident Insurance 
Company: of Nashville, Tenn., made temark- 
able progress during 1928. The assets of the 
company as of Dec. ‘31, 1928, were $23,404,791. 
Its liabilities: other’ than capital’ and surplus 
amount to $18,777,374. The Jatter two items 
totaled $4,627,418, this being the surplus to 
policyholders. The company has total life in- 
surance in force amounting to $272,137,235. In 
addition to its large life insurance business this 
company does a very large industrial health and 
accident business, ranking number 1 in that 
field. 

The company has more than doubled its busi- 
ness in every department during the last five 
years, the increase in assets during that period 
amounting to $12,572,374. During its business 
life this company has paid to policyholders $64,- 
384,040. C. A. Craig is president of this com- 
pany and W. R. Wills is vice-president. W. S. 
Bearden is secretary. 
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OUTSTANDING SHIELD COMPANY FACTS 


HE National Lifeand Accident Insurance Company, widely known as The Shield Company, 
has the largest Industrial Health and Accident business in force in the world. 


third among all Companies doing a health and accident business on premium income. 


is fifth on total number of policies in force, and seventh on Industrial Life Insurance in force. 
The company closed 1928 among the leading Life Insurance Companies on volume of Life 


Insurance in force. 


Approximately Two Million 
People Are Shield Policyhold- 
ers in Twenty-One States. 


These outstanding achievements are 
viewed with pride by the officers of The 
National Life and Accident Insurance 
Company, who are today actively at the 
head of the organization after more than 
a quarter century of conscientious effort 
to build an institution which now ranks 
among the leaders on financial strength 
and in service to American families. 


COMPARATIVE STATEMENT — FIVE YEARS 


Co ee 1928 .$ 23,404,791 .48 Increase 
1923 10,832,417 .69 $ 12,572,373 .79 

Liabilities.....1928 $- 18,777,373 .60 Increase 
1923 8,708,806 .38 $ 10,068,567 .22 

Capital and 1928 $ 4,627,417.88 Increase 
Surplus 1923 2,123,611 .31 $ 2,503,806 .57 


Paid Policy- 1928 $ 64,384,039 .5 
holders. .... 1923 35,121 276.2 
Total Life Ins. 1928 $272,137,235.00 Increase 
in Force....1923 134,301,401.00 $137,835,834 .00 





Increase 


29,262,763 .28 


Qo 


— 
the 


TOTAL CLAIMS PAID DURING 1928 - = = = 4 -« 


It ranks 


It 





ASSETS 


Bonds and Stocks 
Owned. «... <0: $11,334,615 .69 


Principally Govern- 
ment, State, County 
and Municipal Bonds 


Real Est. Loans, 
First Mtges... 8,721,642.19 


(Loans based on 50 
per cent. or less of 
property value) 


Cash in Banks 
and Offices.... 922,652.27 
($721,049.22 at int.) 


Real Est. Owned. 841,264.18 


(Mainly Home Office 
Building) 


Loans on Bonds 
and Stocks.... 234,625 .00 


Net Unpaid and 
Deferred Prem, 533,563 .22 


Policy Loans.... 461,934.90 


Int. Accrued and 
Peo ee 354,494 .03 


Tora Assets. $23,404,791 .48 





INSURANC 
COMPAN 










Twenty-Ninth Annual Financial Statement 
Year Ending December 31, 1928 


LIABILITIES 


Legal Reserve 


Life Ins. Pols... $13,271,554 .00 


American Experience 
314%, Standard and 
Sub-standard 344% 
Legal Reserve, 

Disab. Policies. 

Contingent Res. . 

Mainly to cover in- 

inerease Disability 

Claims account ad- 

vancing age of Pol- 

icyholders 

Reserve for Epi- 
demics........ 

To cover excess mor- 

tality or disability by 

reason of general ep- 
idemics 

Gross Premiums 
Paid in Ad- 
vamce......... 

Taxes Accrued, 
but not Due... 

(Payable in 1929 on 

1928 business) 

Due to Agents on 
Bonds, Depos- 
EG TINO. 6906 

Mainly a Savings 

Fund) 

Policy Claims in 
Process of Pay- 
ment and Ad- 
justment...... 

All Other Items. . 


Liabilities Other 
Than Capital 
and Surplus... 

Capital & Surplus 

Margin of Safety to 

Policyholders over 

all liabilities 


249,563 .04 
2,712,953 .00 


1,000,000 .00 


414,239.10 
326,194 .45 


470,649 .86 


261,965 .43 
70,254 .72 


18,777,373 .60 
4,627,417 .$8 


Tora Liass... $23,404,791 .48 














TOTAL CLAIMS PAID 29 YEARS ENDING DECEMBER 31, 1928 
TOTAL LIFE INSURANCE IN FORCE DECEMBER 31, 1928- - 


THE NATIONAL LIFE AND ACCIDENT INSURANCE COMPANY, tne. 


NATIONAL BUILDING 


$ 6,407,929.15 
$ 64,384,039.55 
$272,137,235.00 


— NASHVILLE, TENNESSEE 
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INCOME GUARANTY IN 
DIFFICULTIES 





Michigan Commissioner Charges Ir- 
regularities in Operation 





STOCK INCREASE UNSUCCESSFUL 





Company Said to Show Impairment of 
Capital Amounting to Seventeen Per 
Cent—Receivership Asked 

LANSING, Micu., Feb. 25.—Charged by the 
State Insurance Department with many irregu- 
lar practices, including falsification of its bal- 
ance sheet, and claimed to be impaired to an 
extent of more than 17 per cent of its capital, 
the Income Guaranty Company of Niles is fac- 
ing receivership proceedings. 

Formal petition for a receiver was filed in 
Ingham County Circuit Court here last week 
by the Attorney General’s division in behalf 
of Commissioner Charles D. Livingston. Judge 
Leland W. Carr granted a temporary injunc- 
tion against officials of the company and set a 
hearing for March 2. 

The company, while nominally located in 
Michigan, is actttally administered by officers 
living in South Bend, Ind., according to depart- 
ment officials. The business has been confined 
to health and accident lines. 

The department’s action follows closely upon 
an examination conducted by Michigan exam- 
iners, headed by L. J. Treanor, chief examiner, 
and participated in by Indiana. , 

The company, capitalized originally at $160,- 
000, was in process of increasing this capital 
through an extensive stock sales campaign. An 
authorized issue of $100,000 additional had 
not, however, been disposed of, the figures in- 
dicating that about $18,000 of the second issue 
was paid for. Michigan authorities are under- 
stood to have objected to the claims made to 
prospective stock purchasers. The articles of 
the company had been modified to permit a 
million dollar capitalization, but the securities 
commissioner had approved only issuance of 
$100,000 of this amount. 

Officers of the company are: A. N. Hepler, 
president; J. G. Malmberg, vice-president; A. 
B. Hepler, Jr., secretary. Michigan directors 
are: William Berkey, Cassopolis editor and 
Republican nominee for member of the State 
Board of Agriculture; George E. Corell, Niles, 
and J. Earle Brown, Lansing attorney. 





Word has been received from the company 
that the matter is in the hands of its attorneys 
and a statement will be made later. 

New York Congress Plans 
(Concluded from page 3) 


Tietnt Sresneet cc xckstacassencoudas Carl H. Hoover 
‘Pest: 2epresentatiyes <n csccescerecas “Bob”? Roberts 
Moline (he Wilkens ssisscectncacoceeses G. C. Wuerth 


4:00 Announcements. 


WINS FIFTH AVENUE AWARD 
New York Life Building Selected as Best 
Erected in 1928 
The Fifth Avenue Association, of New York 
city, has announced that its annual award for 
the best commercial building erected during the 
year in the Fifth avenue section has been given 
to the New York Life Insurance Company, 
which opened its new home offices on the 
former site of Madison Square Garden. An- 
nouncement was made at a dinner of the Asso- 
ciation held Tuesday evening of this week. A 
gold medal and certificate was presented to 

the owner. 

The announcement included a brief descrip- 
tion of the building and a reference to the ad- 
dress of Darwin P. Kingsley, president of the 
New York Life, at the occasion of the open- 
ing of the building. 

GRANGE LIFE DOUBLING CAPITAL 
Michigan Company Declares Stock 
Dividend 
Lansinc, Micu., February 22.—A doubling 
of capital stock at the discretion of the direc- 
tors by means of a 100 per cent stock dividend 
was authorized at the recent annual meeting 
of the Grange Life of Lansing. The board, 
meeting after the stockholders, approved a 10 
per cent cash dividend but took no immediate 

action on the stock increase. 

The Grange Life, considered an exceptionally 
strong company from a financial standpoint for 
its size, has enjoyed a good year, adding well 
aver four ‘millions to its business in force, ac- 
cording to. the report on file with the Michi- 
gan department. The total insurance in farce 
at the end of 1928 ‘was $24,310,397. The com- 
pany’s assets total $3,724,785, while capital and 
surplus amount to $824,286. 


Alfred Hurrell Elected a Director of Pru- 
dential Insurance Company 

Alfred Hurrell, vice-president and general 
counsel of the Prudential Insurance Company 
of America, was elected a member of the 
board of directors of that company at the 
February meeting of the board. 

Mr. Hurrell is well known in the life in- 
surance world. He was counsel to the insur- 
ance department of the State of New York 
during the second term of Governor Charles 
E. Hughes. Following his service at Albany 
he was for five years attorney to the Associa- 
tion of Life Insurance Presidents in New York. 
His connection with the Prudential dates from 
May 1, 1915, when he became associate general 
solicitor. He was made a vice-president in 1918 
and succeeded the late Richard V. Lindabury 
as general counsel on September 24, 1925. 

In addition to his life insurance activities he 
has always evidenced a deep interest in civic 
affairs and is at the present time mayor of his 
home town, Glen Ridge, N. J. 


~ 
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WOULD LIBERALIZE 
GROUP LAWS | 





Union Labor Life Has Active’ Legisla- 


tive Program in View 





UNIONS MOSTLY APPRETED 


Company: Would: ‘Re Ab ‘Abie: to: ing 
bers and Former r Memon y 





Life Insurance Chinbainy, Washington, has an- 
nounced a legislative program? “whereby the 
company will attempt to secure liberdlization of 
group insurance laws: in @ numberof States. 
The decision followed a meeting of.'the execu- 
tive council ‘of the Apterican Federation of 
Labor. 2:14 & 

In Wiscanat, “Tadiana” and lows! the com- 
pany is attempting to secure legistation that 
will permit writing group insurance for unions 
that is not now permitted in those States. 

In Massachusetts and New York an effort 
is being made to secure a law that will permit 
the inclusion in insured union groups of union 
members no longer employed at their trade. On 
this latter project much progress has been made 
in New York and like progress is hoped for in 
Massachusetts. 

In Wisconsin progress is bei made to change 
the law to permit covering union groups, and 
the situation is regarded as hopeful in the other 
States. In that State Edwin E. Witte, veteran 
legislative reference librarian,..has compiled a 
survey of the national‘‘situation as a guide to 
Wisconsin: legislators. He finds that present 
laws'-and rulings of commissioners in several 
States are still based upon a definition of group 
insurance formulated by the National Conven- 
tion of Insurance Commissioners in 1918, be- 
fore there was any move to insure union groups. 
The definition permits insuring groups employed 
by a single employer, and is,,therefore, a-pure 
discrimination against union’ group insurance 
and against such companies as. may desire to 
write such insurance, primarily the Union Labor 
Life. 

President Woll points out that this legislative 
campaign marks the entry of the company into 
another great field of service to labor, making 
possible desired protection where it is not avail- 
able under obsolete laws. 


Large Gains. in 1929 

The Connecticut Mutual Life Insurance Com- 
pany, during the month of January, 1929, issued 
and paid for a larger volume of insurance than 
in any other January in its history. The qual- 
ity of business is evidenced by a record of $13,- 
122,002 paid for, or an increase of 38.3 per cent 
over the same period in 1928, while the gain in 
issued business was 38.8 per cent over the pre- 
vious year. 
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NOT RETIRED 
Independent Order of Brith Abraham Very 
Actively Engaged in Fraternal 
' ” Insurance 

In THE Spectator of February 14, in the list 
of retired life insurance organizations, there 
was erroneously included “Brith. Abraham, In- 
dependent” Order: of, New York, N. Y. ~ Re- 
ceiver appointed.” This fraternal order is very 
much alive and in sound financial shape, having 
on December 31, 1927, assets admitted of $2,- 
972,421, and an endowment reserve fund of over 
$2,600,000 invested in federal -and city bonds, 
and bonds: and-mortgages guaranteed by three 
title companies in. New York. It has at the 
present time a membership in excess of 115,000, 
covering insurance of over $57,000,000. It op- 
erates in 27 States of the United States and has 
“more than 550 lodges. This order has’ been 
successfully managed during its 42 years of 
operation, and has rendered a desirable service 
to its members and their beneficiaries, paying 
annually for the past three or four years over 
$1,000,000. a year in death and other benefits. 

Unfortunately, the name of this order was 
confused in our tabulation with the United 


States Grand Lodge of the Order of Brith Ab- 


raham, also located in New York city, which 
was placed into the hands of the Liquidating 
Bureau of the Insurance Department in No- 
vember, 1927. This order is entirely distinct 
from the Independent Order of Brith Abraham, 
and has no connection whatever with it. It is 
a matter of regret that this actively function- 
ing order was included in the list of retired 
companies, and we are glad to make due amends 
to the Independent Order of Brith Abraham by 
thus informing the readers of THE SPEcTator. 


Northwestern National Appointment 

Ralph M. Sweet of Seattle has been ap- 
pointed agency director for western Washing- 
ton for the Northwestern National Life of 
Minneapolis, succeeding U. K. Swift, who has 
resigned. 

Mr. Sweet has had an active life insurance 
career which has centered about Seattle. 





WitiraM J. GRAHAM 






EQUITABLE LIFE OFFICERS 
PROMOTED 


Frank L. Jones Made Vice-President 
of Society 








THREE OTHERS SHARE HONOR 





William J. Graham, Leon 0. Fisher and 
Robert Henderson Given Similar Title - 
—Arthur Reddall Is Assistant 
Secretary 
At the annual meeting of directors of The 
Equitable Life’ Assurance Society of the United 
States, held to-day, the 69th annual. statement 





Frank L. Jones 


for the year ending December 31, 1928, was 
approved. In his report to the board President 
Thomas I. Parkinson »stated that during the 
year the assets of the company had passed ‘the 
billion mark and at the close of the year totaled 


$1,076,123,000, an increase of ‘$109,300,000 over - 


the preceding year. During the year the total 
outstanding insurance passed the six billion 
mark, aggregating $6,187,158,000 on Decem- 





Leon O. FISHER 


9 


ber 31. New ordinary insurance paid for 
during the year totaled $779,000,000, with new 
group insurance of $180,000,000, making a total 
of $959,000,000 in new issues. Payments to 
policyholders in the year totaled $129,377,000, 
of which amount $50,000,000 was disbursed in 
death claims and $79,000,000 to living policy- 
~holders.;.Qf the 16,602 ‘domestic death claims 
paid ‘during the year,’ 16;414, or 98.9 per cent, 
were paid within one day after receipt of due 
proofs of death, the company thus maintaining 
its remarkable ‘record for the prompt payment 
of claims. 

The following ‘appointments.-were confirmed 
by the board: Frank L. Jones was promoted 
from agency vice-president to vice-president; 
William J. Graham, from second vice-president 
to -vice-president; Leon O. Fisher, from sec- 
ond vice-president to vice-president; Robert 
Henderson, from second vice-president and act- 
uary to vice-president: and actuary; Arthur H. 

' Reddall, from. advertising ‘manager to assistant 
secretary. All other,officers were continued in 
their respective positions. - 


The Ontario Equitable Has Satisfactory 
Year 


The Ontario Equitable Life. and Accident 
Insurance Company, of .Waterloo, Ont., had its 
best year in 1928, ‘New insurance exceeded $8,- 
000,000 and ‘the ‘company closed the year with 
more -than. $40,000,000 of life insurance out- 
standing. Its assets increased to the sum of 
$5,230,373 and its surplus to policyholders now 
amounts to $829,740, including: $484,140 of cap- 
ital: The total income, last year, $1,510,673, in- 
cteased over $193.000 and, exceeded the dis- 
bursements by -$768,758 ‘The average rate of 
interest earned. last year was 6.90 per cent. 
The assets are well invested, consisting prin- 


‘‘cipally of government. arid ‘municipal bonds and 


first mortgages, and ‘the jchief liabilities are 
the policy resefves atnounting to $3,643,725. 
’ President S. C. Tweed and his-associate officers 
should be highly justified with the excellent re- 
sults achieved last’ year. 








Rosert HENDERSON 
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‘ Cash in banks and office.............. 


Business Men’s Assurance Company 


Kansas City, Missouri ii 3 


Financial Condition—December 31, 1928 


ASSETS 
Mortgage Loans (First Liens)......... $3,230,247 . 28 
Municipal, State or County Bonds...:. 1,575,790.80 
ER ae er eee ee 80,630.12 
Loans to Policyholders............... 116,662.17 


171,326.16 
Accrued interest and premiums in course 
Ig pivtrndie sj Fhe wen ee Kes 


......- $9,661,073. 24 
169,740.67 


486,416.71 





Total gross assets....... 
eee 





Total Admitted Assets............... $5,491,332 .57 


LIABILITIES 


Legal Policy Reserve................ $2,807 925.75 
Reserve for claims................... 1,412,469. 27 
(For payment of pending disability or death 
claims where disability has not terminated or 
proofs been filed.) 


MU IE. «onc 5 nc koe cae cet ws 145,000. 00 
Premiums Paid in Advance........... 4,058.89 
All Otter Laabilities. .. . «0... cnccece 159,996.92 


Capital Stock......... $300,000.00 
Unassigned Surplus.... 661,881.74 


$961,881.74 961,881.74 








Total Liabilities. .....5....<....... SE A4O1 22.87 


More Than $17,500,000.00 Paid Policyholders and Beneficiaries Since Organization 
More Than $65,000,000.00 Life Insurance In Force 




















rather than by great size. Through eighty-six years 
Tue Mutuact Lire INsuRANCE CoMPANY OF NEW 
York, the “first American Company,” has measured 
its success by: the scope, manner and degree of its 
service. 
service broadens. 


stantial’ dividends, income settlement .previsions, 

»Disability and Double Indemnity Benefits, and 
prompt payments and practices for convenience of 
members are embraced in its present seryice. 


“It welcomes as field representatives those who 
know that success is according to the natural law 
of compensation—that the best comes to those who 
-give out the best of themselves. 


34 Nassau Street 


DAVID F. HOUSTON 
President 


“In This Way We Measure” 


LIFE INSURANCE COMPANY may well 
measure its success by the good it performs 


In such a way it is measuring now as its 


Issuance of contracts of all standard forms, sub- 


The Mutual Life Insurance Company 


of New York 
New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 
an 
Manager of Agencies 

















Writing Casualty Insurance 
Fidelity and Surety Bonds 
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NEW YORK LIFE IN 1929 





Eighty-Fourth Annual Statement Re- 
flects Great Strength of Premier 
Ordinary Company 





INSURANCE OUTSTANDING 
$6,781,316,618 





Excess of Benefits Over Premiums in 84 
Years Over $379,000,000 — Assets 


Totaled Over $1,500,000,000— 
Net Income in 1928 Was 
$130,658,355 


There are 2,527,327 holders of New York 
Life Insurance Company’s policies, with insur- 
ance aggregating $6,781,316,618, who as own- 
ers of this purely mutual company are to be 
congratulated upon the results achieved during 
1928 by this, the world’s largest strictly ordi- 
nary life insurance company. Perhaps more 
than any one other company the New York 
Life typifies progress of life insurance. For 
years it has been recognized as the largest com- 
pany in America, and throughout its existence 
it has been a leader in innovating new policies 
and practices, which have brought about the 
maximum of protection to the life insurance 
world. Because of the mutuality of its organi- 
zation its results are eagerly awaited by its 
policyholders, and because of its preeminence 
in the field in which it operates an analyzation 
of its annual statement is a matter of important 
news to the life insurance’ world as well as to 
the general public. 


Its 84th annual statement, containing as it 
does increases in practically every important 
item, forecasts the fact that the aggregates of 
life insurance companies in the United States 
during 1928 contain satisfactory increases and 
justifies the belief that the progress of life was 
unbroken. 


The 84th annual statement shows that during 
1928 the company wrote 304,186 policies, cov- 
ering $926,028,058 of insurance. These items 
include 3010 policies revived during the year 
and $10,414,351 of insurance revived; $5,093,- 
018 of dividend additions, and $1,448,889 of in- 
surance increased. At the end of the year the 
company had in force 2,527,327 policies on $6,- 
781,316,618, increases in these amounts of 146,- 
141 policies during the year and $495,457,894 


‘of insurance, thus proving that the policies 


written by the company continue to show the 
high rate of persistency, and reflecting credit 
upon the agency organization because of the 
permanency of their selling efforts. It is in- 
dicative of the increasing demand for large 
insurance that whereas the average policy of the 
company at the end of 1927 was $2639, the 
average policy written by the company during 
1928 was $3018, which increases the average 
size of the policy on the books of the com- 
pany at the end of 1928 to $2683. It is inter- 
esting to note that over 77 per cent of the poli- 
cies in force of this company are whole life 
policies. At the end of 1927 the aggregates of 


all life insurance companies showed that but 72 


per cent of the total insurance in force was 
written upon the whole life plan. 

Total new premiums during 1928 amounted 
to $42,157,544, which, with the total renewal 
premiums of $214,304,422, gave the company a 
total premium income for the year $256,461,- 
966, and represented an increase over the 1927 
item of $19,229,275. The income from inter- 
ests and rents amounted to $69,696,315 during 
the year, which, with other income including 
considerations for supplementary contracts, 
dividends left with the company to accumulate 


as interests, brought the total income during . 


the past*year up to $356,405,868 or $30,929,953 
more than the total income of 1927. Included 
in the total disbursements of $225,747,513 were 
total payments to policyholders of $156,465,845 ; 
taxes of $6,767,393, and expenses of manage- 
ment totaling $42,541,850. As the chief item of 
outgo of the company the amount paid to pol- 
icyholders is of special importance. The com- 
pany paid to beneficiaries in death claims $55,- 
216,010, including $2,446,632 for additional ac- 
cidental death benefits under the double indem- 
nity provisions of the policy contracts. Living 
policyholders, therefore, received $101,249,848. 
This amount embraced $7,423,328 paid on ac- 
count of matured endowments; $4,593,810 to 
policyholders under the provisions of the total 
and permanent disability clauses; $1,567,929 for 
annuities; $29,008,813 surrender values; and 
$58,655,968 in dividends to policyholders. A 
striking negation of the age-old fallacious objec- 
tion to life insurance that you have to die to win 
is thoroughly made by consideration of these 
figures, which show that practically $2 out of 
every $3 which the company pays to policyhold- 
ers is paid to those who are living, and further 
that dividend payments to policyholders ex- 
ceeded the death claim payments by $3,439,958. 
In 1928 there was $17,451,278 more paid to 
policyholders than in the previous year. As a 
result of the year’s transactions the income 
saved after taking into consideration every 
item of disbursements was $130,658,355, which 
was added to the assets of the company. It 
might be noted that the expenses and taxes of 
the company were entirely paid out of the in- 
terest earnings of the company. 

Total admitted assets of the company on De- 
cember 31 last aggregated $1,535,080,348, an 
increase during the year of over $134,000,000. 
The principal item in all the assets were the 
bonds owned which totaled $641,944,720; first 
mortgage loans aggregated $533,420,661, or an 
increase of about $51,000,000. It is of interest 
to policyholders to know that a great portion 
of these loans are helping the small home owner 
because a considerable portion of them are 
upon residential properties, or an average of 
about $5000. Other assets include $219,775,- 
295 of loans made to policyholders on the com- 
pany’s policies; $17,714,880 premium notes on 
policies in force; $31,238,610 in high-grade 
stocks; $1,477,000 collateral loans; $6,868,610 
cash; $27,483,781 net deferred and unpaid pre- 
Other assets were $24,075,197. 


The real estate holdings of the company 
totaled $31,081,596. The chief item in this 
amount was the company’s new home-office 


miums. 


II 





building located on the site of old Madison 
Square Garden, which is a model modernity 
in architectural design and practical conve- 


nience. This building is a structure of 40 
stories and occupies one full block covering 
from Madison avenue to Fourth avenue, and 
from 26th to 27th streets. The beauty and 
utility of this building should be a source of 
pride as well to the policyholders and agency 
organization of this great company as to the 
officers whose ideals were realized in its com- 
pletion. The leading item of liability was the 
policy reserve of $1,206,800,031 and represents 
an increase during the year of over $105,000,- 
000. The surplus funds of the company in- 
cluding those assigned and unassigned aggre- 
gated $204,084,440. This amount includes $67,- 
148,446 dividends apportioned for payment in 
1929, as well as a security fluctuation and gen- 
eral contingency fund of $119,858,721 and other 
assigned funds of $17,077,273. 

The tabulation given below delineates in a 
forceful manner the leading marks in the prog- 
ress, activity and strength of the New York 
Life Insurance Company. 


BuSINESS AND STANDING IN 1928 


Premiums on new business...... $42,157,544 
Renewal premiums ............. 214.304,422 
Total premium income.......... 256,461,966 
Interests: and. -Tenteicc..c soc scence « 69,696,315 
CHINES INEOMNES «cao atiesivacuaaice 30,247,587 
Eh Ota COMIC a dé. oe coed aban 356,405,868 
Paid for death claims........... 52,769,377 
Paid for endowments........... 7,423,328 
Paid for disability benefits....... 4,593,809 
Paid for accidental death benefits. 2,446,633 
Paid for annuities 0. .60033.0%0. 1,567,929 
Paid for surrender values........ 29,008,813 
Patd for .dividetid6.. scscecewrcs. 58,655,968 
Total payments to policyholders... 156,465,857 
Other ‘payments 26.620 cseursd: 69,281,656 
Total disbursements ............ 225,747,513 
Inconte: lard Bye Js ee fe liccc Sud 130,658,355 
Total admitted assets............ 1,535,080,348 
Reserves on policies (excluding 
GiSADMES) «ised esicacgaeanwae 1,183,200,588 
Dividends payable in 1929....... 67,148,446 
Other assigned surplus funds.... 136,935,994 
New paid for business—policies. . 304,186 
Insurance (including revivals, 
additions and increases)..... 926,028,058 
Policies in force, January 1, 1929 2,527,327 


Insurance in force, January 1, 1929 6,781,316,618 


By taking 300 working days in the year, the 
above transactions reduced to a daily av- 
erage show that the New York Life added to 
its assets during 1928 about $435,000 daily. It 
received from policyholders in the neighbor- 
hood of $854,000, while from other sources the 
average was $325,000, the total average daily 
receipts being $1,188,000. Daily payments for 
death claims were in the neighborhood of $184,- 
000, while living policyholders received on an 
average of $337,000 a day and the total pay- 
ments to policyholders daily were $521,000. 
The agents wrote on an average of 1004 policies 
a day on insurance of $3,086,000, while the 
average daily increase was 487 policies on $1,- 
652,000 of insurance. 

Summarizing the financial growth and the 
development of the New York Life Insurance 
Company during the scope of its entire 84 
years of service through every phase of this 
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1928 


Notable Gain 
In Assets 


The Bankers Life Company in- 
creased its Total Admitted As- 
sets to more than $118,000,000 
in 1928. 














The Company’s exact total of 
Admitted Assets on December 
31, 1928, was $118,410,417.04, 
which was a gain of $14,795,- 
363.23, as compared to the total 
of Admitted Assets on Decem- 
ber 31, 1927. 


BANKERS LIFE COMPANY 


The Onward March Company 
GERARD S. NOLLEN, President 


Des Moines Iowa 
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AGENTS WANTED 
FIRE AND ALLIED LINES 


American Equitable Assurance Company 
Knickerbocker Insurance Company 
Brooklyn Fire Insurance Company 


Merchants and Manufacturers Fire Insurance 
Company 
Incorporated 1849 
New York Fire Insurance Company 
of New York 
Incorporated 1832 
Large capacity on acceptable classes 
Write us at 
Home Office 


92 WILLIAM ST. NEW YORK, N. Y. 















When you represent the 
“CENTRAL WEST” 


you have a real Casualty 
Company in your office. 







CENTRAL WEST CASUALTY COMPANY 
DETROIT, MICHIGAN 





















The 
United States Life Insurance 
Company 
In the City of New York 
Organized 1850. Non-Participating Policies 


Only. Over 78 Years of Service to 
Policyholders 


Good Territory for personal producers, under 


direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 
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country’s progress, the following table is pre- 
sented: 


Premium income received....... $3,915,826,440 
Paid for death claims.......... 976,379,356 
Paid to living policyholders..... 1,783,792,619 
Total payments to policyholders. 2,760,171,975 
Assets, January 1, 1929......... 1,535,080,348 


Total benefits to policyholders. ... 4,295,252,323 
Excess of benefits over premiums 379,425,882 

From the foregoing it will be noted that 
while policyholders have paid the tremendous 
total of $3,915,826,444 in premiums since or- 
ganization they have received in death claims 
and other benefits $2,760,171,975, vzhile there 
is at the present time being held for their pro- 
tection $1,535,080,348, making a total of bene- 
fits to policyholders since organization of $,- 
295,252,323, or $379,425,882 more than was paid 
in by them. Thus policyholders have received 
$1.10 for every $1.00 of premium that they 
paid in. 

Organized in 1845, 84 years ago, the New 
York Life Insurance Company has continuously 
operated as a purely mutual legal reserve life 
insurance company, owned and controlled by 
its policyholders who have received or have 
held for them all profits and savings. The 
company’s history and present standing prove 
the enormous returns that the policyholders had 
and will continue to receive, because of the 
careful management of its financial affairs and 
the extension of its business by the well di- 
rected agency organization. 





Business Men’s Assurance Company Has 
Fine Statement 

The statement of the Business Men’s Assur- 
ance Company of Kansas City, Mo., for De- 
cember 31, 1928, shows fine increases in every 
department. The company now has total ad- 
mitted assets amounting to $5,491,333, an in- 
crease during the year of $788,153. The unas- 
signed surplus amounts to $661,882, which, added 
to the capital stock of $300,000, gives a surplus 
to policyholders of $961,882. The company 
now has more than $65,000,000 of life insurance 
in force as against $48,500,000 at the end of 
1927. 

The Business Men’s Assurance is one of the 
most active companies in the Middle West. 
Since organization it has paid more than $17,- 
500,000 to policyholders and beneficiaries. W. 
T. Grant is president of the company and J. C. 
Higdon is secretary and actuary. 


The Mountain States Life Shows Excel- 
lent Progress 

The Mountain States Life Insurance Com- 
pany of Hollywood, Calif., closed the year 1928 
with net assets of $1,290,721 and a surplus to 
policyholders of $318,894. The company as of 
December 31, 1928, had $15,833,495 insurance in 
force, representing an increase during the year. 
of $1,126,647. 

During the past year the company moved 
from Denver, Colo., to Hollywood, where its 
executive offices had previously been located. 
A new home office building is being constructed 
in the business section of that city. William L. 
Vernon is president of the company and L. D. 
Collins is secretary and treasurer. 





TRI-STATE CONGRESS PLANS 
Prominent Speakers’ List Planned for 
Annual Event at Philadelphia 
PHILADELPHIA, PEeNNA., February 25.— 
Amplifying on the keynote of “To-day’s Life 
Underwriting Problems,” committee chairmen 
of the Tri State Life Insurance Congress, meet- 
ing to-day at the Poor Richard Club, decided 
to limit the number of speakers at the congress 
to be held on March 22 but to have the speak- 
ers of outstanding national importance in their 

particular subject. 

While the list of speakers cannot be made 
public at this time, it can be said that the con- 
gress will find the greatest collection of out- 
standing men ever gathered together before at 
any sales congress. 

The number of speakers will not exceed seven 
and each one will discuss a separate phase of 
“To-day’s Life Underwriting Problems.” The 
committee chairmen, at to-day’s luncheon-meet- 
ing, seemed to feel it more advisable to limit 
the number of speakers to men of national 
prominence and then to give the speakers suffi- 
cient time to amply discuss their subjects. 

General plans for the congress were perfected 
at the meeting and it is expected that the end 
of the week will find Dr. John A. Stevenson, 
chairman of the speakers’ committee, having 
the list of speakers completed and the other 
committee heads starting the ball rolling. 

Present indications point to the banquet also 
being of exceptional interest with the orators 
discussing subjects of national importance and 
disregarding life insurance. 


Bill Introduced in Massachusetts Would 
Reimburse State for Expenses of 
Savings Bank Life Insurance 

Boston, Mass., February 25.—What is con- 
sidered by life underwriters here as an attempt 
on the part of the Massachusetts Savings Bank 
life insurance interests to side-track legislation 
proposed at the instance of the State Associa- 
tion of Life Underwriters in Massachusetts to 
limit the total amount of insurance issued un- 
der this system, to $5000 is seen in a bill in- 
troduced last week under a suspension of the 
rules which would require the ten banks with 
life insurance departments to reimburse the 
Commonwealth annually for sums expended by 
it for running such departments. This meas- 
ure—House 1055—will be heard by the Com- 
mittee on Ways and Means before it is re- 
ferred to the Insurance Committee, the tentative 
date for which is March 5. The payments are 
to be distributed by percentages over a period 
of five years and at the end of that time shall 
continue annually at a sum equal to the total 
amount of expenditures. No insurance depart- 
ment of any bank that has not been licensed 
for five full years will be assessed until that 
time has elapsed, nor until it has accumulated 
a surplus fund of not less than $20,000, but 
these amounts shall be made up from interest 
income from the General Insurance Guarantee 
Fund the administrative body for the system. 
With these two provisos the measure is well 
guarded! 
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BALTIMORE LIFE TO BUILD 
Present Site to Be Utilized for Larger 
Structure 
Battimore, Mp., February 23.—Plans for a 
new home office building at the northeast cor- 
ner of Charles and Saratoga streets for the 
Baltimore Life Insurance Company were an- 

nounced this week. 

The building is planned to replace the pres- 
ent four-story-and-basement structure, housing 
offices of the company and occupied by the cen- 
cern since 1912. 

Arthur R. German, vice-president of the com- 
pany, said construction of the building would 
be started early next year. Rapidly expanding 
business has made larger quarters necessary, it 
was said. The site of the building has a front- 
age of 100 feet on Charles street, running back 
87 feet on Saratoga street. 

The building will be six or seven stories and 
so designed that additional stories may be 
added when necessary, it was said. 

It will provide quadruple the floor area now 
occupied by the company. Plans of the di- 
rectors are for a building costing in excess of 
$500,000. 

Established in 1882, the company has assets 
of from $12,000,000 to $13,000,000 and is one 
of the largest life insurance companies here. 
The officers include William O. MacGill, presi- 
dent; Richard E. Bromwell and Arthur R. Ger- 
man, vice-president; Stephen D. Powell, sec- 
retary and agency manager, and Albert Burns, 
treasurer. 


Harrison Rider Appointed Maryland 
Commissioner 

BattimorE, Mp., February 23.—Harrison 
Rider, president of the board of county com- 
missioners of Baltimore county, was appointed 
State insurance commissioner this week by 
Governor Ritchie, to succeed Carville D. Ben- 
son, who died two weeks ago. 

Mr. Rider who is a Democrat is interested 
in several business enterprises and is a director 
in several banks. He has served several terms 
as one of the Baltimore county commissioners. 

The position to which Mr. Rider has been 
appointed pays an annual salary of $6000. The 
unexpired term for which he was named ends 
in April, 1931. 


New General Agency Formed in Tennessee 

F. L. Wilkinson and Frank J. Boroughs, 
operating as Wilkinson & Boroughs, have been 
licensed as general agents in eastern Tennessee 
for the Northwestern National Life of Minne- 
apolis. 

Although this agency is a newly formed 
partnership, both of the principals in the or- 
ganization are experienced life insurance men. 
Mr. Wilkinson has engaged in both home of- 
fice and field work and recently managed a pro- 
gressive agency in Chattanooga. Mr. Boroughs, 
formerly a Y. M. C. A. executive, in the past 
year wrote a good volume of life insurance for 
an eastern company, while looking for an op- 
portunity to engage in general agency work. 
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Complete Surrender Value 


READY RECKONER 


Term Extension Net Premiums for all Periods of Years and Days Com- 
plete from Age 15 Upwards; Also for All Yearly Intervals for Ages O-15; 
Reciprocals of Single Premiums for Life Insurance, Endowments and 
Pure Endowments American Experience 314%. 


By FACKLER & BREIBY, 


Consulting Actuaries 


This valuable new work contains all necessary factors for calculating paid-up values and term 
extensions. ‘The term extension tables entirely eliminate the mechanical operations of calculation 
for attained ages 15 and upwards. 

' The period of extension or the sinvle premium equivalent to such period of extension is found at a 
glance. 
Net single premiums for term insurance are shown for all possible 
periods of years and days for all ages attained 15 and upwards; also 
The needed tables of reciprocals for $1.00 of life insurance, endow- 
ment and pure endowment. 


INDISPENSABLE FOR CALCULATING PAID UP VALUES AND TERM 
EXTENSIONS 


This book saves time and work and insures greater accuracy. 

Branch offices and general agents having this book may eliminate much correspondence concerning 
adjusted term extensions and paid-ups or their cash equivalents. 

The tables are arranged primarily by age and the age and years covered, as well as the lowest and- 
highest single premiums appearing on the page are printed in the upper outside corner of each page, 
thus helping to quick reference. 


Reciprocals are given of single premiums for life insurance, endow- 
ment and pure endowment. 


Following the Term Extension Tables are the Reciprocals per $1.00 of premium for life insurance, 
endowment and pure endowment for the same ages and year-periods. 

These tables provide factors for calculating paid-up values by a single multiplication; cash equi 
valent values of such paid-ups are found by a single division. 


COMPLETE SURRENDER VALUE READY RECKONER 


is an exceptionally indispensable work for actuaries, branch offices and general agents. This large 
handsome volume, printed on clear white heavy quality of paper, contains over 800 pages, measure- 
ment 9144 x 12144”. The millions of figures in the book are printed by offset process and stand out in 
bold relief, readily and invitingly appealing to the eye. 

The standard actuarial works in four volumes, ILLINOts STANDARD TABLES, are probably the hand- 
son.est mathematical books in point of quality of paper, letter-press and binding that have ever been 
published either on this side or the other side of the Atlantic. The binding for ComMPLETE SURRENDER 
VALUE READY RECKONER is similar to the binding of the other actuarial volumes referred to. The 
new book has durable leather back and corners and attractive cloth sides, the binding thus being sub- 
stantial for insuring long life while being continuously used for reference purposes from day to day. 

Send for complete circular containing more elaborate description and also containing sample page 
of Term Tables, which is the important labor-saving feature of the book. 


The value of this publication to life companies, actuaries, branch offices and general 
agents is so pronounced that all interested are urged to place their orders promptly for 
the number of copies which can conveniently be used throughout their organizations. 


Price per copy, Fifty Dollars 
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Pennsylvania Legislation 


PHILADELPHIA, PENNA., February 25.—Mu- 
tual life companies are placed in a class dis- 
tinct from other mutual companies and com- 
panies operating without any capital stock by 
House Bill No. 810, just introduced in the 
Pennsylvania Legislature. This measure would 
exempt mutual life companies from filing an- 
nual written reports to the auditor general, as 
required of other mutual companies, and would 
also exempt them from paying tax of eight 
mills on the dollar on the gross amount of 
premiums received from business transacted in 
the State. 

Senate Bill No. 435 carries measures for 
amending various sections of the Act of May 
17, 1921. Among the amendments offered is 
one prohibiting discrimination in rates between 
individuals of the same class and carrying a 
fine of not less than $500 nor more than $1000 
for each violation. Violation would imme- 
diately make null and void the policy and would 
give the assured the right to sue the agent or 
company for return of the premium. 


This bill would also amend the section deal- 
ing with cancellation of policies by changing 
the wording “the insurer may cancel this pol- 
icy at any time by written notice, etc.,” to “the 
insurer may cancel this policy during the life 
time of the insured at any time for the non- 
payment of premiums and for engaging in mili- 
tary or naval service in time of war without 
the consent in writing of an executive officer 
of the company or within two years from its 
date of issue but not otherwise by written no- 
tice, etc.” 

Senate Bill No. 434 defines group life in- 
surance as a form of life insurance covering 
not less than fifty employees and, where the 
premium is paid both by the employer and the 
employees, not less than 75. The bill would 
also permit the writing of group life policies 
for the national guard or naval militia, State 
troopers or State police and unions. 


Senate Bill No. 435 would also make more 
stringent the requirements for mutual fire com- 
panies by requiring them to have a surplus, 
over all liabilities, including unearned pre- 
miums, of not less than $100,000 (and, in some 
cases $250,000) and the company must have 
continuously transacted business for not less 


than $50,000. 


Cedar Rapids Life Makes Good Statement 


The old line Cedar Rapids Life Insurance 
Company, of Cedar Rapids, Ia., in its financial 
statement as of December 31 last, shows net 
assets of $3,584,518, and after providing for all 
liabilities has a surplus to policyholders of 
$257,878. Its chief liabilities are the legal in- 
surance reserve and reserve for special benefits 
amounting to $3,279,972. The insurance in force 
now amounts to $21,681,009, and its gross as- 
sets $3,605,910. President C. B. Robbins and 
Secretary C. B. Svoboda merit congratulation 
on the excellent results achieved by this pro- 
gressive company, which has fine opportunities 
for good men in Iowa, Minnesota, South Da- 
kota and Nebraska. 





DEATH OF JOHN WAY 
Vice-President of Provident Mutual Ill 
for Some Time 

PHILADELPHIA, PENNA., February 20.—John 
Way, vice-president and director of the Provi- 
dent Mutual Life, died to-day at the Orange 
General Hospital at Orlando, Fla., following an 
operation. 

Accompanied by his wife and daughter, Mr. 
Way left Philadelphia a week ago for a vaca- 
tion in Florida. He was taken ill the day after 
his arrival while playing golf and was taken 
to the hospital. 

Mr. Way had been ill the early part of last 
year and was in the hospital for some sixteen 
weeks, recovering in time to attend the house- 
warming of the new Provident home office. 

Mr. Way, who was born October 21, 1871, 
in Bedford county, Penna., had been with the 
Provident for thirty-six years, starting in 1893 
as a clerk. In 1910 he was made assistant 
treasurer. He was elected vice-president in 
1916 and a director in 1923. 

He was also a director of the Lumbermen’s 
Insurance Company and its running mate, the 
Philadelphia National, the Central National 
Bank, the Mine Hill and Schuylkill Haven 
Railroad, a member of the board of managers 
of the Pennsylvania Hospital, the oldest hos- 
pital in the country, and an overseer of the 
Penn Charter School, which was started by 
William Penn. 

He is survived by his widow, a daughter, 
two sisters and a brother. 


Educator Joins Research Staff 


L. B. Hendershot, formerly educational di- 
rector of the Connecticut General Life Insur- 
ance Company, has joined the staff of the Life 
Insurance Sales Research Bureau. 


Because of his special training, Mr. Hender- 
shot is well qualified to assist with the educa- 
tional activities of the Field Service Depart- 
ment of the Bureau. As one observer of the 
Bureau’s activities expressed it: “This ap- 
pointment is another evidence of the growing 
interest in the better education of life insur- 
ance agents, and of the pioneering spirit and 
foresight with which this organization prepares 
for the future. I congratulate you and Mr. 
Hendershot !” 

Mr. Hendershot received the degree of B. 
S. from Cornell University in 1914, continued 
his training in the graduate school of that uni- 
versity during 1916-1917, and was graduated 
from the University of Pittsburgh School of 
Life Insurance Salesmanship in 1924. In 1923, 
he was appointed educational director for the 
Connecticut General Life Insurance Company. 


American Insurance Union Considers New 
Policies 

An extra session of the national congress, 
the governing and legislative body of the 
American Insurance Union, was called to meet 
February 22 and 23 at Columbus, Ohio, to con- 
sider ways and means of enlarging the scope 
of the insurance operations of the company. 

The American Insurance Union organized in 
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Unveil Memorial Plaque to Late H. G. B. 
Alexander 

Directors and officials of the Continental 
Casualty and Assurance companies met re- 
cently in the companies’ home offices at 910 
South Michigan avenue, Chicago, and unveiled 
a memorial plaque to the late H. G. B. Alexan- 
der, former head of the companies, and dedi- 
cated the office once occupied by him as a per- 
manent board room.. The memorial plaque, 
which was installed in the board room in com- 
pliance with a resolution of the directors, is of 
bronze and contains a likeness of Mr. Alexan- 
der in bas-relief. It is the work of Emory P. 
Seidel, well-known sculptor. 

Russell Whitman, prominent Chicago attor- 
ney, a director of the two companies, and for 
many years a close personal friend of Mr. 
Alexander, presided at the ceremony of dedi- 
cation. In addition to the directors, officers and 
department heads of the Continental companies, 
there were present: Mrs. H. G. B. Alexander, 
widow of the late executive; Mrs. B. F. Hitch- 
ens, a daughter; A. W. Converse, vice-presi- 
dent, First Trust and Savings Bank; H. W. 
Fenton, president, Harris Trust & Savings 
Bank; W. G. Curtis, president, National Cas- 
ualty Company of Detroit. 


Demand for Bureau Course in Agency 
Management Continues 

The continuing demand for the Life Insur- 
ance Sales Research Bureau’s lecture course 
in Agency Management has brought the an- 
nouncement from the Bureau that during the 
early spring months it will conduct the course 
in five cities of the west and middle west— 
namely, Denver, March 27-30; Portland, Ore., 
April 3-6; San Francisco, April 9-12; Dallas, 
April 16-19, and Louisville, April 22-24. In 
each of these cities the Managers Club or Un- 
derwriters Association is sponsoring and pro- 
moting the course. 


Substantial Advances of Provident Life 

The statement of the Provident Life Insur- 
ance Company, of Bismarck, N. D., as of 
December 31, 1928, shows that it is in excel- 
lent financial condition and that it made sub- 
stantial progress during the past year. Its 
admitted assets now aggregate $2,731,420; its 
net reserve is $2,106,405; and its surplus to 
policyholders is $520,919, including $125,000 
capital. These figures represent gains of $373,- 
000 in assets, nearly $300,000 in reserves and 
about $67,000 in surplus. The company has 
security to policyholders amounting to $130.40 
for each $100 of policy liability. The officers 
of this progressive company are: President, 
C. B. Little; vice-president and general coun- 
sel, C. L. Young; secretary, F. L. Conklin; 
treasurer, J. L. Bell; medical director, W. H. 
Bodenstab; assistant secretary and actuary, H. 
B. Beach; auditor, H. W. Taylor, and C. C. 
Hoskin is in charge of agencies. 








1894 in Columbus, has grown rapidly. New 
policies comprising entirely new forms of in- 
surance will be presented to the delegates at 
this session. 
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How can I sell more 
insurance this year? 


Question: 


Know intimately the 
Answer: coverages you are at- 

tempting to sell; know 
the definite needs of your clients and 
prospects; know that often “selling” is 
merely a question of “telling”; know 
that nothing takes the place of personai 
contact —but that advertising helps; 
know that efficient and courteous hand- 
ling of losses by the companies in which 
your clients are insured, reflects credit 
upon your agency; know all these things 
—act accordingly to their dictates—and 
your increase in premium income for 
1929 will take care of itself. 
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NATIONAL’S /|ANNUAL 
MEETING 


S. T. Maxwell Is Made Senior Vice=- 
President 








F. N. BELDING ADDED TO 
DIRECTORATE 





F. B. Seymour Made Secretary and Treas- 
urer—Other Changes in Official Family 
The statement presented at the annual meet- 

ing of the stockholders of the National Fire 

Insurance Company, of Hartford, last week 

showed that 1928 had been a very profitable 

year for the company. The net premium in- 

come was $21,123,522, being $645,298, or 2.96 

per cent, less than the preceding year, but the 

increase in assets was $2,327,020. The increase 
in contingent reserve fund was half a million 
dollars and the increase in net surplus, $2,971,- 

782. Total assets as of December 31, 1928, 

were $46,402,714, and the net surplus $16,597,- 

599. The surplus available for protection of 

policyholders was $21,097,599. The incurred 

loss ratio was 47.06 per cent; loss adjustment 
expense ratio 3.21 per cent; general expense 
ratio 44.74 per cent. Income from investments 
amounted to $1,573,059.55. Total gain from 
appreciation of investments (including net prof- 
its of $42,765.01 on sales) during year amounted 
to $682.205.03. The underwriting profit for the 
year amounted to $1,145,620.37, less $91,025.24 
which has been dedicted against the contin- 
gency of an adverse decision in respect of cer- 
tain impounded premiums which are the sub- 
ject of litigation in the State of Kansas, leav- 
ing a clear underwriting gain of $1,054,595.13. 


All the directors were re-elected and Fred- 
erick N. Belding of Rockville, Conn., was 
elected to fill the vacancy on the board caused 
by the death of former President H. A. Smith. 
At the meeting of the board the following of- 
ficers were elected: 

President, Frank D. Layton; senior vice- 
president, Sidney T. Maxwell; vice-presidents, 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, 
C. L. Miller, C. B. Rowlett; secretary and 
treasurer, F. B. Seymour; secretaries, R. C. 
Alton, L. C. Breed and H. B. Collamore; as- 
sistant secretaries, W. C. Browne, W. W. 
Corry, W. H. Hinsdale, W. O. Minter, V. I. 
G. Peterson and S. W. Prince. 

President Layton was formerly senior vice- 
president and was elected president last Decem- 
ber following the death of former President 
Smith. Vice-President Maxwell, formerly 
vice-president and secretary, was elected senior 
vice-president and is the next ranking officer 
to President Layton. The five secretaries of 
the company were made vice-presidents with 
equal rank as to seniority. Treasurer F. B. 


Seymour was given the additional title of secre- 
tary, his new title being secretary and treasurer. 


Three assistant secretaries, Messrs. R. C. 
Alton, L. C. Breed and H. B. Collamore were 
made secretaries with equal rank as to senior- 
ity. Five agency superintendents were made 
assistant secretaries with equal rank as to 
seniority, as follows: W. C. Browne, W. W. 
Corry, W. H. Hinsdale, W. O. Minter, V. I. G. 
Petersen, and S. W. Prince. 


UNDERWRITERS ADJUSTING 
TRANSFERS 
R. M. Peterson to Manage Detroit Office, 
Frank N. Jacks to Kansas City 

Cuicaco, Inu., February 25.—Transfer of R. 
M. Peterson from the managership of the Kan- 
sas City branch office of the Underwriters Ad- 
justing Company to manage the Detroit office 
has been announced by T. A. Pettigrew, gen- 
eral manager. Mr. Peterson succeeds Clyde 
W. Seanor at Detroit who has been appointed 
assistant general manager at Chicago. 

Frank N. Jacks, manager at St. Joseph has 
been transferred to Kansas City. 

Mr. Peterson has been in the adjusting busi- 
ness for eighteen years and for the past seven 
years has been associated with the Underwriters 
Adjusting Company. Mr. Jacks, who is 
familiar with construction costs, has been with 
the company for seven years, much of which 
time he was staff adjuster at Kansas City un- 
der former Manager P. C. Lang. 


Mathew G. Knapp Made Special Agent 

Announcement has been made from the of- 
fices of C. L. Purdin, manager of the Liverpool 
and London and Globe Insurance Company, 
Limited, of the appointment of Mathew G. 
Knapp as special agent for the territory of 
Northeastern New York. Mr. Knapp succeeds 
E. A. Greenhalgh whose resignation is of 
March 1. 

Mr. Knapp is widely known in the insurance 
field, having completed twelve years with the 
Liverpool and London and Globe. 


Scholarship Courses Discussed 
(Concluded from page 3) 


bush, United States manager, Royal Exchange 
Assurance; James S. King, Niagara Fire In- 
surance Company; A. J. Makins, assistant man- 
ager, Commercial Union Assurance Company, 
Limited; W. E. Mallalieu, general manager, 
National Board of Fire Underwriters; C. A. 
Nottingham, manager, Liverpool and London 
and Globe Insurance Company, Limited; John 
H. Packard, United States manager, London 
Assurance Corporation; T. L. Power, assist- 
ant to Professor Blanchard, Columbia Univer- 
sity, Sumner Rhoades, manager; Eastern Un- 
derwriters Association; A. S. Robinson, North- 
ern Assurance Company, Limited, of London; 
F. R. Scott, assistant secretary, New York Un- 
derwriters Insurance Company; Jay Zorn, 
secretary, the Home Insurance Company. 
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AGENTS PLAN FOR 
MEETING 


Birmingham Sessions Will Be Largely 
Given to Discussion 








OIL ASSOCIATION REPORT 





Results of Chicago Conference to Be Given 
by President R. P. DeVan 

Of outstanding interest at the mid-year con- 
ference of the National Association of Insur- 
ance Agents, to be held in Birmingham, March 
12-14, will be the report of President R. P. 
DeVan on the conference held in Chicago with 
a committee from the Oil Association, in re- 
gard to its reduction in commissions to agents. 

It is likely that Mr. DeVan’s report will be 
supplemented by the other members of the 
committee who represented the Association at 
that important conference. 

No formal program has as yet been set forth, 
so as to leave a free rein for discussions on 
important agency matters of the day. 

The pro and con of installment payment of 
automobile premiums will be presented, and 
members will be called upon to express their 
opinions both as to whether or not there is a 
public demand for such payments, and what 
effect the system inaugurated by the Travelers 
will have on the Agency System. President 
Albert Dodge of the New York State Asso- 
ciation will be called upon to explain the ser- 
vice corporation organized to handle install- 
ment payments for his Association and agents 
who operate such companies individually will 
talk about how they operate them. The New 
York State experiment is attracting widespread 
interest. 

In addition to numerous local boards which 
have gone on record as opposed to the Travel- 
ers plan, the National Executive Committee in 
January issued a statement of its opinion that 
the Travelers plan is not in the public interest, 
and that it brings the branch office into direct 
competition with the local agent on his busi- 
ness. 

As this is the first meeting of the Association 
since the Travelers plan was put into opera- 
tion, the whole subject of installment premium 
payments is sure to occupy a position of par- 
amount importance. 

With the advent of this legislative year, the 
minds of organized agents turn to the Ameri- 
can Automobile Association’s Safety-Respon- 
sibility bill, Compulsory bills, many embody- 
ing State Funds are being brought up just as 
fast as the legislatures meet, and the mid- 
year conference will afford an opportunity to 
discuss all angles of the Three A bill, and in 
case it should be endorsed, set forth ways and 
means of having it presented and passed in the 
State legislatures. Past President Thomas C. 
Moffatt, the National Association’s representa- 
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tive on the Committee of Nine, will explain 
the salient points of the bill. 

The five year development program will play 
a leading part in the conference discussions, 
with particular stress laid on coextensive mem- 
bership. Since the idea was broached a year 
ago at the Memphis meeting there has been 
particularly gratifying development along this 
jine, and there are now approximately two 
hundred boards on record as one hundred per 
cent coextensive. 

Members will be interested to know that the 
Southeastern Passenger Association and the 
Trunk Line Association, covering the terri- 
tory south of the Ohio River and east of the 
Mississippi, and New England, New - York, 
Pennsylvania, New Jersey, Delaware, Mary- 
land and District of Columbia, have already 
granted reduced railroad fares for the Birm- 
ingham meeting. The other railroad associa- 
tions are expected to follow suit immediately. 

The plan is somewhat different from the cer- 
tificate idea to which members are accustomed. 
The present scheme requires the member to 
buy a one way ticket to Birmingham and to 
secure a certificate from the ticket agent. This 
certificate must be endorsed by Secretary 
Walter H. Bennett when the member reaches 
Birmingham, and then validated by the railroad 
ticket agent there who will be in attendance. 
If 150 certificates are presented and validated 
the members will then be privileged to buy a 
return ticket home by the same route used go- 
ing, at one-half-the regular fare. 

This arrangement applies in all cases in 
which the one-way fare from the agent’s home 
city to Birmingham is sixty-seven cents or 
more. Tickets to Birmingham must be pur- 
chased not earlier than March 7 and not later 
than March 13. The last day on which cer- 
tificates will be honored in Birmingham is 
March 18. Members who live in far distant 
places will be permitted to leave somewhat 
earlier than March 7, in order that they may 
reach Birmingham in time for the meeting. 


IS MADE SECRETARY 
John A. Forrestel Joins National Liberty 
Group 


John A. Forrestel has joined the National 
Liberty Group to become its secretary with 
jurisdiction over Pennsylvania, New Jersey, 
Delaware and District of Columbia territory. 
His headquarters will be at the home office 
in New York city. 

Mr. Forrestel is a native of Philadelphia 
and has been a prominent figure in local insur- 
ance circles for many years. He entered the 
insurance field in 1901 with the Philadelphia 
Suburban Underwyiters, under the late Atlee 
Brown. Having risen to the position of as- 
sistant manager he resigned in 1916 to become 
special agent of the Insurance Company of 
North America in the Philadelphia suburban 
field. Six years later he was advanced to the 
managership of the Allied Insurance Company 
for Philadelphia and in 1926 he was made 
secretary of the Philadelphia local department 
of all the companies in the North America 


group. 





AMERICA FORE 
PROMOTIONS 


William L. Dooley Made Vice-Presi- 
dent of Companies 








GEORGE F. HAYDEN IS SECRETARY 





William Quaid to Devote Attention to 
Public Relations of Group 

Ernest Sturm, chairman of the boards of the 
American Eagle Fire Insurance Company, the 
Continental Insurance Company, the Fidelity- 
Phenix Fire Insurance Company and the First 
American Fire Insurance Company, compris- 
ing the “America Fore” Group, announced to- 
day the promotion to the position of vice-presi- 
dent in charge of agency production develop- 
ment, of William F. Dooley, formerly secre- 
tary in charge of the New York-New England 
department of the group. While Mr. Dooley 
will continue for the present the general super- 
vision of New York and New England, his 
activities will largely be in connection with 
the direction of the development of the com- 
panies’ countrywide agency plan. 

Mr. Sturm also announces the promotion of 
George F. Hayden as secretary of the four com- 
panies. Mr. Hayden has, since their inception, 
been in charge of the railroad and public utili- 
ties departments of the companies. 

William Quaid, vice-president, formerly in 
charge of agency production, will hereafter de- 
vote his attention largely to the public contact 
and public relations activities of the companies. 

The Brooklyn branch offices which have here- 
tofore been under Mr. Quaid’s supervision, will 
hereafter come under the supervision of Vice- 
President H. E. Maxson who has had the rest 
of the metropolitan New York territory. 

Mr. Dooley started his insurance career in 
1899 with George O. Carpenter and Sons of 
3oston, general agents for the St. Paul Fire 
and Marine Insurance Company. He succes- 
sively became loss clerk, general agency man- 
ager and special agent for the entire New Eng- 
land field for that company. In March, 1913, 
he joined the American Eagle staff as special 





GeorcE F. Haypen 
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agent, covering at various times the entire New 
England field, for a while supervising in addi- 
tion the Continental’s business in Boston. In 
November, 1921, he was placed in charge of 
the New York and New England business of 
the Continental as agency superintendent, and 
in November, 1922, made assistant secretary, and 
in November, 1923, secretary. 

Mr. Hayden, who is a graduate of Armour 
Institute of Technology, prior to his associa- 
tion with the “America Fore” Group, was iden- 
tified with the Chicago Board of Fire Under- 
writers, the Insurance Survey Bureau and 
Frank & duBois. Before assuming his duties 
in charge of public utilities and railroad de- 
partments of the “America Fore” Group, Mr. 
Hayden was chief engineer. 


WOULD ADD 2 PER CENT TAX 
Maryland Bill Would Add to Burden Fire 
Companies 

BartrmorE, Mp., February 25.—An annual 
tax of 2 per cent on gross premiums, less re- 
turn premiums, on all fire insurance companies 
in the State is provided for in a bill introduced 
in the State legislature. 

The bill does not repeal any of the present 
taxes on these companies, but provides that the 
2 per cent tax shall be added to the present fees. 
In the case of mutual fire insurance companies 
the dividends paid or credited to members in 
the State shall be construed to be return pre- 
miums. 

The money received from this tax is to be 
set aside as a special fund to be used in main- 
taining fire companies and departments in the 
State. Active fire companies outside of Bal- 
timore are to make annual reports to their re- 
spective county treasurers, who report to the 
State Treasurer. 

Baltimore city’s share of the returns is to 
go to the City Comptroller, to be applied to 
the payment of pensions to firemen of the city. 

The bill provides it shall be unlawful for any 
fire insurance company to increase its rates on 
premiums on any property affected, unless the 
insurance commissioner, after a hearing, shall 
be satisfied the increase is necessary. 
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London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
OPPORTUNITY! 
Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 
‘ae CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 




















SOUTHERN LIFE AND HEALTH INS. CO. 


**Oldest and Best”’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 


OMAHA LIFE INSURANCE CO. 


Distinctive 


Policies and Service 


E. M. SEARLE, Jr., PRES. 
Dodge at 15th Street Omaha, Nebraska 
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Our Story:— 
The 


Preferred Accident 


Insurance Company 
OF NEW YORK 
KIMBALL C. ATWOOD, Pres. 
80 Maiden Lane, New York 
Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for 40 years. 


We write Accident—Health—Auto Liability and 
Property Damage and Burglary Insurance. 


All Agency contracts are direct with the Home Office. 


Assets exceed $11,000,000—Surplus to policyholders 
$5,558,398. 


We have some territory open that may interest you. 


BIG OPPORTUNITIES IN TEXAS WITH 
Great Republic Life Insurance Company 


OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
to visit Texas about May 1 and will arrange to see you person- 
ally. 





























BUSINESS OF 1928 


i IN is as nn aha $143,573,589 
Increase over 1927.............. 6,083,386 
Insurance in’ Force..........00.00; $1,113,810,563 


90,547,161 


Representing over 63% of the New Business 


NEW ENGLAND MUTUAL LIFE INSURANCE COMPANY 
BOSTON, MASS. 
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HEADS NORTHWEST 
ASSOCIATION 


John F. Stafford Elected President 
of Western Organization 


REJUVENATIO™ PLANS DISCUSSED 











Meeting Date May Be Changed to October 
—Directors Will Decide Question 

Cuicaco, Itt., February 27.—John F. Staf- 
ford, western manager of the Sun Insurance 
Office unanimously was elected president of the 
Fire Underwriters Association of the North- 
west at the concluding session of its fifty-seventh 
annual convention here last week. Walter B. 
Erfert, Wisconsin State agent of the Crum and 
Forster group of companies was elected vice- 
president; Carl E. Ingram, assistant western 
manager of the Westchester Insurance Com- 
pany was elected secretary and Thomas M. 
Hogan of the Dubuque Fire and Marine was 
re-elected treasurer. 

Cognizant of the fact that something extra- 
ordinary must be done to rehabilitate the asso- 
ciation so that it will continue as an important 
organization in this territory, the committee 
on the president’s address suggested that the 
meeting time of the association be changed back 
to October rather than the winter meeting time 
now in vogue. Retiring President O. E. Green 
had recommended that the time be changed to 
March but the committee thought the old fall 
meeting time would be superior. This matter 
will be presented to the directors. 

The committee agreed with Mr. Green in 
opposing the admission of casualty men into 
the association’s membership but went even 
further when it disapproved his suggestion for 
a mail referendum on the question. 

The committee also was in accord with the 
president in believing that comparative annual 
statements published by the companies fre- 
quently operate to the disadvantage of the busi- 
ness as a whole and that the same purpose 
could be accomplished and every interest served 
by annual statements being published without 
comparisons of previous years. 








The Comfortable 
= 
Great Northern 
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Furnished 
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Sample Rooms 
$4.00, $5.00, 
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New Garage 
One-Half 
Block 


RAVELERS select the Great Northern for its 
wonderful location in Chicago’s “loop”. They 
return because the large comfortable rooms, home- 
like environment, attentive service, excellent food and 
moderate charges make it an ideal hotel. 
WALTER CRAIGHEAD, Manager 
Dearborn Street from Jackson to Quincy 











R. P. DeVan, president.of the National As- 
sociation of Insurance Agents, in his address, 
compared the many insurance agents in the 
American Agency System to the widespread 
service stations of the Ford Motor Company, 
and declared that just so long as the insurance 
agent maintains his position as “service station” 
for the insurance business his place in the sun 
is assured and that the demand for his services 
on the part of his principals and his public 
will continue. 

He defended the practice of the National As- 
sociation in not admitting agents who represent 
companies not in accord with the principles of 
the association. “If there is soundness in the 
principle that organized companies have a right 
to do business separately from other companies, 
then such organized companies, in order to be 
wholly consistent ought to select as their rep- 
resentatives, agents who likewise believe in 
organization and are bound together by prin- 
ciples and precepts that are good for the busi- 
ness,” he said. 

As to limitation of agency appointments he 
said: 

“We believe as an organization that the com- 
panies should give more serious consideration 
to our claim that there should be a limitation 
of agency appointments. The vast amount of 
insurance that is really unsold, although placed 
by many agents in the business who are un- 
qualified, tends to create a deceived public, an 
unsatisfactory insurance experience and a pub- 
lic reaction to the business, all of which make 
an unsound condition more detrimental to the 
business as a whole than the proportionate 
amount of increased income to the companies 
therefrom.” 

The directors prior to the meeting decided to 
send a questionnaire to the several company 
managers in this territory to ascertain their 
attitude towards the continuance of the asso- 
ciation. Previously many company managers 
called conferences of their field men simul- 
taneously with the Northwest meeting and 
these field men were instructed to attend the 


‘ association sessions. This has not been the 


practice during the past few years and it has 
been charged that the companies want to kill 
the association. 

It has been suggested that the association 
might convert its sessions into more of an edu- 
cational nature and thus attract the younger 
field men. 


The Liverpool and London and Globe 
Group’s Underwriting Profits 
During 1928 underwriting profits of the 
members of the Liverpool and London and 
Globe group were as follows (excluding ocean 

marine business) : 





Company Net Premiums 
Liverpool and London and Globe.. $10,956,191 
CES PI PEE ie rare 2,048,585 
Bedergh UNG 6s ccsevicdvcecncs 682,862 
$13,687,638 
Losses and Decrease in Underwrit’g 
Expenses Prem. Reserve Profit 
$10,350,289 $197,727 $803,630 
1,916,496 32,273 164,362 
639,734 11,551 54.678 
$12,906,519 $241,551 $1,022,670 
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ILLINOIS FEDERATION 
MEETING 


John C. Lanphier Again Elected 
President 








G. E. TURNER IS TOASTMASTER 





Unique Program Arranged by Secretary 
Edgar M. Ackerman 

Cuicaco, Itu., February 27—A program 
unique for insurance gatherings and which held 
the interest of the 300 or more guests who at- 
tended was provided for the annual meeting 
of the Insurance Federation of Illinois here 
last week at which John C. Lanphier, Jr., of 
Springfield, was re-elected president. 

This program was the first under the super- 
vision of Edgar M. Ackerman who recently 
was elected secretary-treasurer of the associa- 
tion. 

The banqueters heard a thrilling account of 
the bravado and insolence of the Chicago 
racketeers from Earl H. Macoy, the man who 
heads the militant organization, the Employ- 
ers Association of Chicago which is leading the 
fight against the racketeers. They witnessed 
a clever and interesting handling of the speak- 
ers by George Edgar Turner as toastmaster. 
They were introduced to a galaxy of State of- 
ficials and former State officials, and last but 
not least, learned that the association’s affairs 
are in splendid shape and that much activity is 
planned for this year. This last report came 
from Mr. Lanphier in his official report. 


Then too, the banqueters were told that busi- 
ness leaders from all divisions of industry are 
becoming concerned with the problem of State 
interference in business and that a huge public 
education campaign will be started this year 
with a conference of business leaders to be held 
here about April 1 under the auspices of the 
Industrial Conservation Board for which Presi- 
dent-elect Hoover will deliver the principal ad- 
dress, probably by a huge nation-wide radio 
hookup. The consoling announcement that in- 
surance can expect aid in its fight against gov- 
ernmental interference was made by Charles 
H. Burras. 

Vice-presidents elected included Charles H. 
Burras, Joseph E. Callender, Frank M. Chand- 
ler, Charles N. Gorham, Isaac Miller Hamil- 
ton, William E. Hodnett, Louis J. Kempf, N. 
C. McLean and George D. Webb. 

Directors elected included: Harve G. Badge- 
row, Herman Bartholomay, Norris H. Bokum, 
Fred Y. Coffin, Frank H. Davis, Lyman M. 
Drake, Wade Fetzer, F. M. Gund, F. P. Hamil- 





WANTED 


Responsible party who controls con- 
siderable business desires to purchase 
controlling interest in stock Fire In- 
surance Company. Replies strictly 
confidential. 


Address Box 444 
Care of THE SPECTATOR 
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NOW ISSUED IN ONE VOLUME 


.SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 


at the reduced price of 


$12.50 


Bound in buckram, with stiff cover, or in flexible imitation black leather 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following genemal subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 
10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 
14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 


17—Misrepresentations 
18—Warranties 

19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—-Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope o! the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 
templating entering it. It will be tound of genuine service by executives, underwriters, adjusters, general, 
special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 
In Buckram binding 


Price, $12.50 
THE SPECTATOR COMPANY 


CHICAGO 
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ton, J. Y. Hamlin, Loyis A. Howes, J. D. 
LaTeer, Elwin W. Law, Robert D. Lay, C 
B. McGrew, D. R. McLennan, Harry C. 
McNamer, Emmet C. May, Harold M. O’Brien, 
W. O. Schilling, Leslie E. Shallberg, Alex- 
ander Smullan, R. W. Stevens, George Tramel, 
R. W. Troxell, S. T. Whatley and H. F. Espen- 
cheid. 

Leo H. Lowe recently appointed head of the 
State insurance department liquidation bureau 
was introduced and Senator Harold Kessinger, 
chairman of the senate insurance committee, 
was a speaker. 


Progress of the Western Fire Insurance 
Company 

The Western Fire Insurance Company, of 
Fort Scott, Kans., shows total assets as of 
December 31, 1928, of $1,282,273. The company 
is capitalized at $500,000 and maintains a sur- 
plus of an equal amount, thereby showing a 
surplus as to policyholders of $1,000,000. In 
addition thereto there is a reserve for contin- 
gencies amounting to $120,208. The unearned 
premium reserve amounted to $132,676. 

The Western Fire was organized in 1926 by 
Ray B. Duboc, who is president of the com- 
pany. At the close of 1927 it had a capitaliza- 
tion of $300,000 and a surplus of $150,000. It 
is therefore evident that the company has mate- 
rially strengthened its financial structure dur- 
ing the past year. 








—Valuable information on varying forms and haz- 
ards of the widely used mastic floor coverings is given 
in a bulletin just prepared by Examiner W. K. Evans 
of the Aetna Insurance Company for the Southern 
department field men of that company. 
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Pempire Stare 


Insurance Company, 
of Watertown, 1.4. 


Allied 
for 


Serbice 


You will find both these 
allied companies keen to 
give you prompt and 
friendly cooperation in 
your problems. 















VULCAN LIQUIDATION 
ASKED 





New York Department Says Company 
Has Ceased Business 





OTHER CHARGES MADE 





Superintendent Questions Loans Made by 
Isidor Kahn, President of the 
Company 

Albert Conway, Superintendent of Insurance 
of New York, acting through Clarence C. 
Fowler, deputy superintendent of insurance in 
charge of the Liquidation Bureau, has made ap- 
plication to the Supreme Court for an order 
to liquidate the Vulcan Insurance Company of 
New York. The application was made under 
the provisions of Section 63 and set forth that 
the company has practically ceased to do busi- 
ness and that “its affairs are completely dom- 
inated by its president Isidor Kahn, and are 
carried through by him with utter disregard 
to the insurance law.” a 

In a recent examination of the company its 
assets were reported at $739,039, liabilities, 
$181,295; net surplus, $353,743, and capital, 
$200,000. The examiner, in making his .re- 
port, said: 

_He transferred the company’s securities into 
his own safe deposit box at the National Park 
Bank, to which he alone of the company’s of- 
ficers had access. Under his direction, unse- 
cured, non-interest bearing loans to Rosa 
Schlesinger, aggregating at one time $245,000, 
of which $229,000 remains outstanding at this 
time, were made. These loans were made 
through the 134 William Street Company, Inc., 
which is the wholly-owned subsidiary of the 
Vulcan, but there is no record of any author- 
ity for such loans in the board of directors’ or 
executive committee minutes of either corpora- 
tion. Rosa Schlesinger’s name appears as a 
stockholder of record and as a director of the 
Vulcan Insurance Company. 


Universal Makes Large Gains 

Excellent progress was made in 1928 by the 
Universal Insurance Company, of Newark, N. 
J., it having increased its assets by $521,937; 
its net premiums written by $884,086 and its 
unearned premium reserve by $587,897. As of 
January 1, 1929, this solid company shows as- 
sets of $4,574,514, and surplus to policyholders 
of $2,937,693, including its capital of $1,250,- 
000. Its unearned premium reserve now 
amounts to $911,856. The company has de- 
partment offices in London, England; Toronto, 
Canada and Chicago. The general managers 
of this strong and progressive company are 
Talbot, Bird and Company, Inc., New York. 


Death of Robert B. Morrow 

Robert B. Morrow, State agent in Kentucky 
for the National Liberty Fire Insurance Com- 
pany, died in Louisville, Ky., on February 19, 
following a short illness. 

Mr. Morrow was born in Memphis, Tenn., 
in 1889 and spent most of his life in that State. 
He became associated with the National Lib- 
erty five years ago, supervising Tennessee and 
Kentucky, but during the past three years all 
his activities were concentrated in Kentucky. 
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NEW JERSEY ASSOCIATION MEETS 
Semi-Annual Session in Trenton This 
Week 


The semi-annual meeting of the New Jersey 
Association of Underwriters was held at the 
Stacy-Trent Hotel, Trenton, N. J., at 11 a. m. 
on Wednesday, February 27. The morning 
session was occupied with routine business and 
adjourned at one o'clock for luncheon. After 
the luncheon there was a round table confer- 
ence. 

Charles Varney, chairman of the executive 
committee of the New Hampshire Association, 
spoke on the experiences in his State as a re- 
sult of the passage of the compulsory automo- 
bile insurance bill. A. S. Galland, president of 
the .Pennsylvania Association, spoke on the 
methods that they have used in Pennsylvania 
in developing their organization and the results 
they have obtained. Charles Crowe, of East 
Stroudsburg, Penna., spoke on the subject of 
the agents’ relations with those companies who 
have been declared in violation of the prin- 
ciples set forth in the Milwaukee declaration. 


To Speak at Insurance Society Dinner 


Sidney R. Kennedy, president of the Buffalo 
Insurance Company will speak at the dinner 
of the Insurance Society of New York which 
is to be held at the Hotel Astor on March 15. 
Albert Conway, newly appointed superintend- 
ent of insurance of New York will be guest 
of honor at the dinner and Mr. Kennedy will 
welcome him to the business. 
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INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over $28,000,000.00 
- - $141,492,727.00 


Insurance in Force 


A. C. TUCKER, President 








If the entire story of Continental were 
reduced to a motto or epigram, it might well 
be stated in ten words, ‘When in need of 
a good casualty company, use Continental’ 


CONTINENTAL CASUALTY COMPANY 


H. A. BEHRENS, President 
CHICAGO 


Casualty Insurance Surety Bonds 

















A LEAP IN THE DARK 


Delayed statistics sometimes compel a leap in the 
dark. Let us arrange and tabulate the facts and 
figures of your business 


Promptly—Accurately—Economically 


RECORDING & STATISTICAL BUREAU, INC. 
75 Maiden Lane, New York City 


New York Boston Chicago Detroit Montreal Toronto 






































H EXPANSION 


These are the keywords 
in the program of development 


of ATLANTIC LIFE of Richmond, Va. 


Prospective General Agents, men who wish to 
throw in their lot with a strong growing company, 


will find that 
“Honestly, It’s the Best Policy.” 


ATLANTIC 


The “aan Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
_ INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Gates. Vice-President 
Joseph L. Durkin, paceetesy ohn J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medicai Director 








Independence Square Philadelphia, Pa. 
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FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 


Franklin W. Fort Thomas B. Donaldson 











18 Washington Place, Newark, N. J. | 
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ACACIA 
A Service Institation—Not a Commercial Company 


Insurance in Force.........+eee0e0% Over $300,000,000 
Seer ee Over 28,000,000 


Ideal Agents’ Monthly Income Contract 
Low Net Cost 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President 
WASHINGTON, D. C. 


Real Service 

















Increased 
of Earning Power 


Des Moines Life agents are acquiring in- 
creased earning power through proper ap- 
plication of Home Office cooperation in the 
way of new sales angles, prospect leads, and 
personal help. We have openings for pro- 
ducers where earning power is unlimited. 


Interested? Write for openings! 


SS Shambouth 


Ns esident 











DesMoines na & Annuity Co 


Nivacua fivarocn cles 


“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THe SPECTATOR 
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MONTHLY BULLETIN 


THE SPECTATOR COMPANY 
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Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








THE NATIONAL BOARD’S EXPERIMENT IN PUBLIC 
RELATIONS 


terested in and benefited by a more com- 

plete understanding of the stock fire 
insurance industry, the National 
Board of Fire Underwriters through 
its Committee on Public Relations, 
planned a test educational program of 
daily newspaper advertising. Gale & 
Pietsch, an advertising agency of Chi- 
cago and New York, responsible for 
the farm advertising campaign spon- 
sored by fifteen farm insurance-writ- 
ing companies, was chosen as the Na- 
tional Board agency. The campaign 
thus far has been confined to Pennsyl- 
vania, Ohio, Missouri, Alabama and 
Massachusetts, an advertisement ap- 
pearing in every daily paper in these 
States once each week. The program 
as outlined involved several activities, 
which may be summarized as follows: 

1. A series of advertisements de- 
scribing the public service work of 
the stock fire insurance companies 
through the National Board of Fire 
Underwriters. 

2. A series of bulletins and news 
releases to the publishers and editors 
of the papers. 

3. A broadside to local agents in 
each State, containing advertising 
suggestions available for their own 
use. 

4. A series of conferences with 
the field men and rating men of each 
State, for the purpose of familarizing 
them with the entire program, to the 
end that they, in turn, might discuss 
it intelligently with their agents. 

5. Addresses to editors and pub- 
lishers at their association meetings. 

In educational advertising there can, of 
course, be no definite returns. It is believed, 


B ELIEVING that the public would be in- 


however, that the public has shown sufficient 
interest in the advertising messages of the Na- 
tional Board, and in the news articles that have 
appeared from time to time in the local papers, 
to warrant an extension and continuation of 


85 John Street 


this program. 


During the past few months 


the advertisements which have appeared have 
explained the work of the Arson Department, 


THE 


FIRE INSURANCE 


AGENT 


—A Useful Factor In Every Community 


In no other business does agent mean so much as in the fire 
insurance business as transacted by the Stock Companies. More 
than a century ago these companies established relations with 
property owners through responsible local representatives. 


The system has grown with the 
insurance needs of the country. 
Today hundreds of the best citi- 
zens of every state are in contact 
with the public as representatives 
of the Stock Companies. 

In no other field is the relation 
between agent and principal more 
intimate. In no other activity is 


, the agent entrusted with greater 


authority. 

The Stock Fire Insurance agent 
has at his command all the facil- 
ities of the companies in engineer- 
ing and research to make life and 
property safer. He has access to 
systematic hazard measurements; 
authentic information about 
proper building construction, 
the work of Underwriters’ Lab- 
oratories in testing materials and 


devices, and other forms of service 
for the benefit of the insuring 
public. 

In every community the insur- 
ance agents are prominent in fire 
prevention work. They have been 
faithful factors in the steady reduc- 
tions that have been made in the 
average rate charged for fire in- 
surance during the last twenty 
years. 

The local agent is in position 
to know his client and his client’s 
property. He is prepared to study 
the needs of each one—brings to 
each the special service required 
—and may save you money if 
you will permit him to use the 
many available facilities and will 
cooperate with him in improv- 
ing your risk, 


THE NATIONAL BOARD OF FIRE UNDERWRITERS 


A NATIONAL ORGANIZATION OF STOCK FIRE 


INSURANCE COMPANIES, ESTABLISHED IN 1866 


of National Board engineers in surveying 400 
leading cities of the United States, the func- 
tions of underwriting, adjusting and inspecting, 
and the economic importance of stock fire in- 
surance. One briefly explained rating in order 
that the public might appreciate that the aver- 
age rate of fire insurance has declined practi- 
cally every year in the past twenty. 
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New York 


growth in their receipts. 


Fire insurance executives have long felt that 
a proper public understanding of these facts 
and a closer acquaintance with the stock fire 
insurance industry would assure a 
measure of public co-operation and 
support that would make possible an 
even greater service at a lower cost. 

There is reproduced on this page 
one of the advertisements which the 
National Board has featured in its 
daily newspaper campaign. This par- 
ticular advertisement has called forth 
enthusiastic commendation from agerfts 
throughout the country, as well it 
might for it states the fire insurance 
agent’s function and his service to the 
community in a convincing and dig- 
nified manner. 

The other advertisements, treating 
the topics mentioned herein, are 
equally attractive as to phrasing and 
typography. 


A BRITISH RESUME OF AMER- 
ICAN INSURANCE IN 1928 
In the United States 1928 promises 

to take its place as one of the most 

favorable years on record, thinks the 

Post Magazine and Insurance Moni- 

tor of London. The New England 

textile industry remains depressed, 
but in agriculture the total crop pro- 
duction shows an increase of approxi- 
mately 5 per cent over 1927. It is ac- 
cordingly to be expected that the total 
fire premiums written may show some 
development over those of 1927, but, 
owing to the influx during the year 
of a large number of newly organized 
companies, it is doubtful whether, 
individually, the offices will show any marked 

Another factor of 

influence will have been the lowering of the av- 

erage of premium occasioned by the replace- 
ment of old highly-rated properties by others 


of fire resistive construction. On February 
2 a fire at Fall River, Mass., involved 107 


(Continued on page 31) 
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BONDED FIRE INSURANCE 
COMPANY 
Newark, N. J. 
Company Ready to Operate 


The Bonded Fire Insurance Company of 
Newark, N. J., listed as a projected company 
in the Fire Insurance Monthly Bulletin for 
January, is now ready to write business. The 
company, which has $100,000 capital and $150,- 
000 surplus, is headed by William A. Eichhorn. 


EMPIRE FIRE INSURANCE COMPANY 
OF NEW YORK 
Brooklyn, N. Y. 

New Company Developing Wide Territory 


The Empire Fire Insurance Company of 
New York, domiciled in Brooklyn, which be- 
xan business on April 2, 1928, with a capital of 
$400,000 and a surplus of $600,000, reports as- 
sets, as of December 31, 1928, of $1,050,659 and 
a net surplus of $521,739. It wrote premiums 
of $138,225 and paid losses of $6201. 


The company has entered on a definite pro- 
gram of expansion having received licenses in 
16 States. William Schaefer, vice-president 
and underwriting manager of the Empire Fire, 
has established agency contacts in the follow- 
ing States: New York, New Jersey, Pennsyl- 
vania, Connecticut, Massachusetts, Maryland, 
West Virginia, Delaware, Louisiana, Florida, 
Tennessee, Texas, Illinois, California, Wash- 
ington and the District of Columbia. 


Officers of the company are: President, 
Frederick I. Ettlinger; vice-president, William 
Schaefer, secretary, Irving L. Bloch, and 
treasurer, G. Foster Smith. 


FIREMAN’S FUND INSURANCE COM- 
PANY 
San Francisco, Calif. 
Capital Increase Follows Successful Year 


One of the leaders in its field, the Fireman’s 
Fund Insurance Company, San _ Francisco, 
Calif., presents a strong front for 1929 with 
its capital increased from $5,000,000 to $7,500,- 
000. The stockholders recently approved such 
action and the new stock, issued at $50 a share, 
permits the addition of $2,500,000 to surplus 
also. 

The annual statement of the company as of 
December 31, 1928, shows the company to be 
in possession of admitted assets of $34,403,957. 
The chief items which go to make up this 
total consist of bonds having a book value of 
$16,130,945; stocks at a book value of $5,808,- 
797; cash in office and deposits in trust com- 
panies amounting to $2,063,411: agents’ bal- 
ances valued at $3.384,695; first mortgage loans 
on real estate valued at $2,807,308; collateral 
loans amounting to $959,377, and real estate 
holdings with a book value of $1,172,263. 





The total amount of all liabilities except cap- 
ital as reported by the company was $20,741,- 
018. The chief liability items were unearned 
premiums amounting to $15,686,755 and unpaid 
claims of $3,221,449. The company has a re- 
serve for market fluctuations of $750,000. The 
net surplus of the company at the close of 
1928 was $8,262,939, which represents an in- 
crease in surplus during the year of more than 
$1,000,000. 

The net premiums for 1928 amounted to $19,- 
045,009, which is less than the premium iricome 
for 1927 but losses paid for 1928 were lower 
in about the same proportion. 

The officers of the Fireman’s Fund are as 
follows: President, J. B. Levison; vice-presi- 
dent, Charles R. Page; vice-president, Ed- 
ward T. Cairns; secretary, H. P. Blanchard; 
treasurer, Thomas M. Gardiner. 

The board of directors is now composed of 
the following: Frank B. Anderson, Wm. J. 
Dutton, Charles P. Eells, Edward L. Eyre, F. 
W. Van Sicklen, Edward T. Cairns, George 
A. Newhall, Henry Rosenfeld, J. B. Levison, 
Arthur A. Smith and Franklin A. Zane. 


The Occidental Insurance Company, San 
Francisco, running mate of the Fireman’s Fund 
which began business in June, 1928, reports as- 
sets of $3,225,279; reserves of $283,425, and a 
net surplus of $1,913,737. Its premium income 
amounted to $388,700 and it paid losses of $17,- 
152. Losses incurred were $30,710 and under- 
writing expenses, $210,999, 


GULF INSURANCE COMPANY 


Dallas, Texas 
Authorized Capital Increased 
The Gulf Insurance Company of Dallas, 
Tex., which was organized in 1925 with $250,- 
000 capital has had its charter amended per- 
mitting an increase in its authorized capital to 
$1,100,000. Shortly after organization the 
company’s capital was increased to $500,000 and 
to $750,000 and to $1,000,000 


where it now stands. 


subsequently 


HENRY CLAY FIRE INSURANCE 
COMPANY 
Lexington, Ky. 
Reduces Capital Stock by Half 

The Henry Clay Fire Insurance Company 
of Lexington, Ky., which recently terminated 
a reinsurance contract on all its business with 
the Hartford Fire Insurance Company and 
ceased active business, has reduced its capital 
stock from $450,000 to $225,000. Future plans 
of the company have not been announced but 
the move may mean that the company is con- 
templating writing business again. 
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IOWA NATIONAL FIRE 
COMPANY 

Des Moines, Ia. 

New Owners to Double Capital 


INSURANCE 


Subsequent to the purchase of the Iowa Na- 
tional Fire Insurance Company of Des Moines, 
Ia., by P. W. Chapman & Co., New York and 
Chicago investment bankers, it has been an- 
nounced that the capital of the company will 
be increased from $500,000 to $1,000,000. 

At the time of the purchase it was announced 
by Luther L. Hill, president of McMurray 
Hill & Co., associated with P. W. Chapman in 
the venture, that the company would shortly 
take steps to enlarge its activities. 

The present stock of the company will be 
split at the rate of ten shares for one and pres- 
ent shareholders will be offered first rights to 
subscribe to the new stock. 

There are 14 new members on the board of 
21 directors. They are as follows: Luther L. 
Hill, D. J. McMurray, W. E. Matthews, H. O. 
Parsons, John R. Cochran, Frank H. Ellis, 
Earl Mills, O. M. Oleson, Gerald A. Jewett, 
Paul Hewitt, Fred Little, C. M. Spencer, J. 
M. Parsons and S. M. Lorenz. 


NATIONAL FIRE INSURANCE 
COMPANY 
Hartford, Conn. 

Many Officers Promoted 


Several important changes have been made 
in the official roster of the National Fire In- 
surance Company of Hartford. 

Sidney T. Maxwell, vice-president and secre- 
tary, has been made senior vice-president of 
the company and the following secretaries have 
been advanced to vice-presidents: Robert M. 
Anderson, George F. Cowee, Charles C. Hew- 
itt, Charles Miller and Calvin B. Roulet. 

Frederick B. Seymour, treasurer of the com- 
pany, was given the additional titie of secretary. 

The following assistant secretaries were 
made secretaries: R. C. Alton, L. C.. Breed 
and H. B. Collamore. 

Agency superintendents promoted to assist- 
ant secretaries are as follows: W. C. Browne, 
W. W. Corry, W. H. Hinsdale, W. O. Minter, 
V. I. G. Petersen and S. W. Prince. 

The National Fire of Hartford wrote $21,- 
123,522 in premiums during 1928 and although 
this represents a decrease of more than $600,- 
000 it is evident that volume has been curbed 
in the interests of careful underwriting for the 
year’s results netted the company an under- 
writing profit of $1,054,595. 

Assets were increased in 1928 over $2,000,- 
000 to the fine total of $46,402,714, and after 
deducting all liabilities, a net surplus of $16,- 
597,599 remains. 
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PALISADE FIRE INSURANCE COMPANY 
Hoboken, N. J. 
Projected Company About to Start 

Announced in the Fire Insurance Monthly 
Bulletin for March, 1928, and included in the 
list of new and retired companies printed in 
last month’s issue, The Fire Assurance Cor- 
poration of New Jersey, Hoboken, which has 
changed its name to the Palisade Fire Insur- 
ance Company, is now licensed in New Jersey. 


The company has a capital of $200,000 and a 
surplus of $300,000, and will be non-affiliated. 
The chairman of the board is M. Edward 
Verdi and the underwriting will be in charge 
of Louis S. DuFour, formerly secretary and 
general manager of the Manufacturers Fire In- 
surance Company of Red Bank, N. J. 


ROYAL MUTUAL FIRE UNDER- 
WRITERS 
Fort Worth, Tex. 
Attorney-General Files Suit 

A suit has been filed in Austin, Texas, by 
the attorney general’s office requesting the for- 
feiture of the charter of the Royal Mutual 
Fire Underwriters of Fort Worth, Texas. The 
petition charges that the charter was obtained 
by misrepresentation and that the corporation 
is not discharging its duties in the interest of 
policyholders and that it is insolvent. 

Some months ago it was reported that the 
company, though unauthorized in Illinois, had 
been writing some business in Chicago. In- 
vestigation at that time by the Fire Insurance 
Monthly Bulletin revealed that the corporation 
had been licensed to do business in Texas on 
March 28, 1928, but that no report either on 
the business done or the personnel of its of- 
ficers and directors had been filed since that 
date. 

At the time it was licensed the company made 
an affidavit that it had $100,000 of insurance 
in force with $3000 in cash and notes on hand. 
The incorporators were as follows: L. M. 
Casey, Albert A. Craig, L. O. Riddle, J. E. 
Brown, R. E. Durham, O. E. Goddard and B. 
R. McBride. 


SEABOARD INSURANCE COMPANY 
Baltimore, Md. 
Increases Capital to $300,000 

The Seaboard Insurance Company of Balti- 
more, Md., which increased its capital from 
$200,000 to $250,000 early in 1928, has again 
increased its capital by $50,000. The paid-in 
capital is now $300,000, authorized, $500,000. 
A new issue of 5000 shares was put out at 
$22.50 per share, thus adding $62,500 to the 
surplus account. 

In its statement as of December 31, 1928, 
the Seaboard reported assets of $520,701, lia- 
bilities except capital and surplus of $80,858, 
and a net surplus of $189,843. The company 
wrote net premiums during 1928 of $58,331 and 
paid losses of $11,904. The company’s business 
is about equally divided between fire and auto- 
mobile business together with a small amount 
of windstorm business. Rodney J. Brooks is 
president of the Seaboard. 





FIRE REASSURANCE COMPANY OF 
NEW YORK 
New York, N. Y. 

Several Persone! Changes Announced 

Several changes have been made in the of- 
ficial roster of the Fire Reassurance Company 
of New York, one of the Rossia group, follow- 
ing a recent director’s meeting. 

Secretary G. E. Jones was advanced to vice- 
president and W. J. Langler was elected secre- 
tary. T. B. McDermott was elected treasurer 
of the company. All the above are officers of 
the Rossia Insurance Company of America, 
Hartford, Conn. 


HARTFORD ACCIDENT AND INDEM- 
NITY COMPANY 
Hartford, Conn. 
Connecticut Department Completes 
Examination 

The Connecticut Insurance Department has 
recently completed an examination of the Hart- 
ford Accident and Indemnity Company, run- 
ning mate of the Hartford Fire, a report of 
which is released to-day by Insurance Commis- 
sioner Howard P. Dunham. The examination 
was made as of December 31, 1927, and covers 
the three-year period ending on that date. 

Included in the report is an underwriting 
and investment exhibit covering the period 
from December 31, 1924, the date of the de- 
partment’s last examination, to December 31, 
1927. This exhibit shows that during this pe- 
riod there was a gain from underwriting of 
$49,710.49 and a gain from investments of $5,- 
309,659.64. During this period the surplus in- 
creased from $3,301,038.29 to $6,310,408.42, a 
gain of $3,009,370.13 after setting aside $2,000,- 
000 as a voluntary reserve out of the profits 
made during this period. 

During the course of the examination the 
compatily’s departmental offices in New York, 
San Francisco and Toronto were visited and 
the various items entering into the 1927 state- 
ment verified. 

The report states in conclusion: 

“The net result of this examination shows 
the Hartford Accident and Indemnity Com- 
pany possesses total admitted assets in the 
amount of $36,882,496.89, while the total lia- 
bilities, including capital amount to $30,572,- 
088.47, leaving a surplus over all liabilities of 
$6,310,408.42, which including the liability for 
paid-up capital of $1,000,000, discloses’a sur- 
plus as regards policyholders of $7,310,408.42.” 


WORLD FIRE AND MARINE INSURANCE 
COMPANY 
Hartford, Conn. 

Connecticut Insurance Department Reports 
on Company as of December 31, 1927 
Reporting on the World Fire and Marine In- 

surance Company of Hartford as of December 

31, 1927, the Connecticut Insurance Department 

finds the company in sound financial condition. 

The World Fire and Marine Insurance Com- 

pany stock is owned by the Mayflower Securi- 

ties Company, a holding company owned in 
turn by the AZtna Insurance Company. 
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An underwrting and investment exhibit is 
contained in the report which covers the pe- 
riod from January 2, 1924, when the company 
was organized to December 31, 1927. The 
examiners found that during this period the 
company sustained an underwriting loss of $1,- 
181,320.75 and obtained an investment profit of 
$748,133.31. The surplus, as of December 31, 
1927, was $566,812.56. 


NATIONAL UNION FIRE INSURANCE 
COMPANY 
Pittsburgh, Penna. 
Adding $1,000,000 to Capital 

Capital of the National Union Fire Insurance 
Company is being increased by $1,000,000. Ten 
thousand additional shares, having a par value 
of $100 each, will be issued at a price of $200 
per share, thereby adding $1,000,000 to capital 
and a like amount to surplus. When the new 
stock has been paid in the company will have 
a capital of $5,000,000. 

The National Union Fire recently celebrated 
its 28th anniversary. E. E. Cole, president 
since 1906, has been with the National Union 
since its inception, he having joined the com- 
pany as secretary. 


CHURCH PROPERTIES FIRE INSUR- 
ANCE CORPORATION 
New York, N. Y. 
Notice of Intention Filed 

Notice has been advertised of the intention 
of certain persons to form a corporation for 
the purpose of effecting fire insurance of 
churches, rectories and other property of the 
Protestant Episcopal Church and other asso- 
ciations affiliated therewith, under the laws of 
the State of New York, with an office in the 
Borough of Manhattan, to be known as the 
Church Properties Fire Insurance Corporation. 
Those whose names appear in connection with 
the proposal are Stephen Baker, Walter C. 
Baylies, Robert S. Brewster, John Nicholas 
Brown, Newcomb Carlton, R. Fulton Cutting, 
Robert L. Gerry, George Cabot Lee, J. P. 
Morgan, William Fellowes Morgan, Frank L. 
Polk, Monell Sayre, Samuel M. Vauclain, 
George W. Wickersham, Joseph E. Widener. 





Toronto Insurance Conference 


Toronto, CAN., February 23.—The annual 
meeting of the Toronto Insurance Conference 
resulted in the election of Lyman Root, Cana- 
dian manager of the Sun Insurance Office, as 
president; Shaw & Begg, Ltd., first vice-presi- 
dent, and Armour, Bell, Boswell & Cronyn, 
second vice-president. The Conference is made 
up of company officials and agencies, and deals 
with local matters in the fire and casualty field. 
The membership is now eleven company officials 
and forty-nine agencies, the total number of 
companies represented being 156, of whom 140 
are tariff and 16 are non-tariff. During the 
past year the Conference dealt regularly with 
licenses to agents in Toronto, and with the 
practices of the Agricultural Development 
Board of Ontario in connection with policies 
on farms. 
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German Export Credit Insurance 


By Dr. Atrrep Levy 
Of Messrs. Hecht & Co., Berlin; Member of the Board of the German Union for Wholesale 
and Transoceanic Trade 


(Translation by H. J. Werder) 


The idea of insuring money, owing on mer- 
chandise, against loss through the inability of 
the debtor to pay his obligation was first con- 
ceived and carried out in the insurance country 
par excellence, the United States of America, 
where rapid development coupled with an aggres- 
sive and enterprising spirit at times placed the 
buyers of merchandise in a precarious position. 
Credit insurance was introduced into other 
countries with a more stable economic develop- 
ment and settled conditions at a much later 
date. In Germany it was first applied in the 
latter part of the last century. 

At the beginning, German credit insurance 
only insured transactions within Germany, but 
it was later extended for countries with well 
regulated legal procedure and sound political 
conditions, where a regular control of the eco- 
nomic status of the buyer in certain periods was 
possible. These contracts covered the entire 
trade with all customers of a certain export 
enterprise. 

Towards the end of 1925, the German Gov- 
ernment, upon suggestion by exporters, took 
steps to push the export business by export cred- 
it insurance in a systematic manner. For this 
purpose a fund of 10,000,000 Marks was made 
available to serve as a loss reserve. The Gov- 
ernment reinsured the risk; in case of catas- 
trophe, for the entire amount, but in normal 
cases for 50 per cent of the original insurer’s 
liability. Original insurers were at that time 
the Hermes Credit Bank, Ltd-, of Berlin, and 
the Frankfort General Insurance Company, 
Limited, of Frankfort-on-Main. Every year 
the so-called “Great Committee” (Grosse Kom- 
mission) meets and brings together representa- 
tives from the Government, delegates from the 
two insurance companies and leaders in business 
and industry for the purpose of working out the 
guiding principles for export credit insurance. 

In order to avoid speculative export transac- 
tions it is necessary that the exporter participate 
in the risk to such an extent that a loss does 
not only touch on his profits, but that he suffer 
beyond that an actual loss, part of which is 
borne by the insurance company. In this man- 
ner, the insurance of “Delkredere” accounts (the 
guaranteeing of foreign and domestic drafts) 
has led to a self-participation of 33% per cent 
in the amount of the invoice value, which fran- 
chise precedes any liability by the insurance 
company; that is to say; no indemnity is paid 
if the loss remains within 33% per cent of the 
invoice value. If amounts are collected before 
or after bankruptcy proceedings have been 
started, such collections are credited in favor 
of the insurance company. This procedure has 
the disadvantage that the assured was not inter- 
ested in getting favorable returns from bank- 





ruptcy procedure or from compromises. It was, 
furthermore, unfair towards the assured, espe- 
cially in cases where collection depended on the 
interested co-operation of the assured, to some 
extent. This method of self-participation will 
in the future, be changed and a much smaller per- 
centage will be required under consideration of 
the economic condition of the country to which 
the goods have been exported. 

Contrary to English credit insurance, which 
runs only after the draft has been accepted, 
German insurance attaches at the time the goods 
are shipped. It runs asa rule for 4% 
months, but for longer voyages is extended 
without increased premium to include 90 days 
for acceptance of the draft. 

The insurer may cancel the contract where 
circumstances increasing the hazard arise be- 
fore the goods have been shipped and the insur- 
ance has actually attached. The insurarice can 
also be canceled when the consignee refuses to 
accept the goods or refuses to accept the draft 
as agreed, unless that is due to the customers 
inability to pay. 

Exporters have recognized that export credit 
insurance is not only a means of reducing losses 
connected with the export business, but that it 
has helped in the financing of export transac- 
tions, and thus many of the early prejudices 
have been overcome. This result is obtained by 
a letter of guarantee (Deckungsschreiben). The 
general policy conditions provide that the as- 
sured may demand a letter of guarantee in 
favor of a financing bank, by which letter the 
insurance company agrees to be liable to that 
bank to which the rights of the assured out of 
the policy have been ceded together with a 
trusteeship in the goods and a transfer of the 
shipping documents. In this letter of guarantee 
the insurance company waives certain objections 
which it might plead as against the assured him- 
self, as for instance violation of policy condi- 
tions and the like (somewhat like the mortgage 
waiver clause in an American fire policy). The 
time limits as far as the bank is concerned, are 
shortened from 2 years to 1 year in case loss 
cannot be ascertained. For the bank the part 
payments are increased. 


The exporters from the Hansa Towns partici- 
pated about a year ago in working out a special 
form of export credit insurance, the declaration 
or open policy (Buendelversicherung). This pol- 
icy covers the entire exports of an assured to 
one or several foreign countries. It grants to 
the assured advantages by covering all his 
transactions to a certain country or countries, 
and in that manner creates a well balanced port- 
folio, which in turn makes a lower premium 
possible. The cover within the declaration pol- 
icy has to be declared for each case, that is: 
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each exporter must give up the name of his 
customers: ‘This method makes it possible to 
leave the investigation of credit in the hands of 
the assured, within rules laid down in the pol- 
icy. In some exceptional cases, the franchise 
has been changed to a quota share participation 
in the loss. The declaration policy can, within 
its conditions and provisions, be used as a basis 
for financing export transactions by granting a 
letter of guarantee. 

At the beginning these declaration policies 
were issued for one year. They found great 
favor with the export trade and now are issued 
for a term of years. The advantages of such 
a contract to the exporter are obvious. The in- 
surance company is tied up without considera- 
tion of economic crises, bad harvests, natural 
disturbances, etc. This advantage is to be in- 
creased by granting reduction in premium if the 
first year has shown favorable results and such 
reductions are automatic for the later years. 

The price of the contract is of chief impor-. 
tance to the assured. The premium for single 
policies, that is policies insuring an individual 
transaction, is stated in the policy conditions: 
1% per cent on invoice value. When the ap- 
plication is filed, 6 Marks for European and 
12 Marks for oversea countries have to be paid 
to cover overhead issuing expenses. At pres- 
ent this price can hardly be reduced, in fact in 
most cases it is insufficient to pay thé expenses. 
Experience has shown that the work on single 
policies, unless for financing operations (where 
the bank co-operates) is not too high at 14% 
per cent. Reductions, especially because the 
business cannot stand the expense, are occa- 
sionally granted. 

Export credit insurance has developed in a 
satisfactory manner. At the beginning, objec- 
tions were raised but they were ill founded. 
The ministry as well as the insurance com- 
panies listened to all reasonable suggestions 
which are carried out where feasible. The in- 
stitution becomes increasingly valuable to all 
concerned the more it is used. Experience 
alone will lead to constructive criticism and 
further development of the institution has 
proved its economic value. The committee meet- 
ings, one each week, to pass on applications, 
guarantee speedy handling. 


Ralph J. Lathrop Goes to Home Office of 
Travelers 


Ralph J. Lathrop, manager of agency devel- 
opment, life, accident and group departments 
in the Brooklyn branch office of the Travelers 
since February 15, last year, has been promoted 
to the home office of the company at Hartford, 
Conn., as assistant superintendent of agencies. 
Mr. Lathrop’s successor has not yet been named, 
and until such appointment is made he will re- 
main in Brooklyn and include among his new 
duties the supervision of life, accident and 
group departments in the Brooklyn office. 

Mr. Lathrop first became connected with the 
Travelers as a special agent, life, accident and 
group departments, in the Milwaukee (Wis.) 
branch office May 1, 1919. 
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Recent Company Happenings 








Henry Ludlow has been elected vice- 
president and a director of the recently 
formed American Standard Insurance Com- 
pany of Oklahoma City, Okla. Mr. Lud- 
low resigned from the Globe Fire of Okla- 
homa. 





G. A. Yocum has joined the Associated 
Fire and Marine Insurance Company of San 
Francisco, Calif., and will act as underwrit- 
ing manager. He has been an examiner on 
the Coast for the National Liberty Insur- 
ance Company of New York. 





James H. Brewster, vice-president of the 
Etna Life Insurance Company and affiliates, 
has been elected to the board of directors of 
the Automobile Insurance Company, Hart- 
ford, Conn. 





The Bankers and Shippers Insurance 
Company of New York is planning to re- 
duce the par value of its shares from $100 
to $25. 





P. A. Devore has been elected assistant 
secretary of the Birmingham Fire Insurance 
Company of Birmingham, Ala. Mr. Devore 
was a special agent for the company in 
Birmingham and then became agency super- 
intendent. 





William D. Sherred has been elected a di- 
rector of the Camden Fire Insurance Com- 
pany of Camden, N. J. 





Herman Ambos, who was vice-president 
of the Concordia Fire Insurance Company 
of Milwaukee, Wis., when the latter came 
under the control of the Firemen’s Insur- 
ance Company of Newark, and who sub- 
sequently became assistant secretary of the 
Firemen’s, has been advanced to secretary 
of the latter company. 





T. J. Grier has been elected financial 
secretary of the Fireman’s Fund Insurance 
Company of San Francisco, Calif. 





New directors added to the board of the 
Fireman’s Fund Insurance Company of San 
Francisco, Calif., are Mortimer Fleishhacker 
and Charles R. Page. 





The Germanic Fire Insurance Company, 
New York, which began business but two 
months ago, is already entered in the fol- 
lowing States: New York, New Jersey, 
Illinois, Indiana, Maryland, Louisiana, South 
Carolina, Michigan, Arizona, New Mexico, 
California and the District of Columbia. 





New directors of the Glens Falls Insur- 
ance Company, Glens Falls, N. Y., are: 





R. C. Carter and Louis P. Brown. They 
were elected to fill the vacancies caused by 
the deaths of the late H. N. Dickinson and 
C. J. DeLong. 

The official roster of the company is now 
as follows: Chairman of the board, E. W. 
West; president, F. P. Smalley, vice-presi- 
Crawford, S. T. Brown, H. W. Knight, R. 
dents, R. S. Buddy, F. L. Cowles, G. P. 
H. Griffith and C. M. Hayden; secretary 
and treasurer, R. C. Carter; secretaries, H. 
W. Cowles, G. S. Jamison, John Kilpatrick, 
Jr., and F. W. Stein. 





M. J. Zaengie, secretary of the Hudson 
Insurance Company of New York, has been 
elected vice-president of the company. 
Walter S. Bachman, State agent for East- 
ern Pennsylvania and Maryland, and F. B. 
Clarke, executive State agent for Georgia, 
Florida, Mississippi and Alabama, have been 
elected assistant secretaries. 





The official roster of the Jefferson Fire 
Insurance Company of Newark, N. J., since 
its acquisition by the Corroon & Reynolds 
group is as follows: Chairman of the 
Board, R. A. Corroon; president, Joseph M. 
Byrne, Jr.; vice-presidents, C. E. Clutia, W. 
J. Reynolds, J. A. Campbell, E. S. Inglis, 
J. R. Barry and W. S. Naulty; secretary, A. 
E. Hostin; treasurer, Wm. H. Thrall; as- 
sistant secretaries, S. E. Adams, G. W. Hal- 
lenback, P. H. McDonald, H. Spiller, R. J. 
Kastner and R. R. Wilde. 





Two new assistant secretaries have been 
made by the Merchants Fire Insurance 
Company of New York. They are Charles 
F, Merle, who has been acting as assistant 
to the chairman of the board, and Walter F. 
Brady, chief accountant. Both men have 
been with the company for over a decade. 





H. P. Thurber has been elected president 
of the Minnesota Fire Insurance Company 
of Chatfield, Minn., which was recently pur- 
chased by the American Phoenix Corpora- 
tion of New York. Mr. Thurber was pre- 
viously secretary of the company. 





John A. Forrestel has joined the National 
Liberty Insurance Company of New York, 
and has been made secretary and placed in 
charge of Pennsylvania, Delaware and New 
Jersey business. Mr. Forrestel has spent 
28 years in the fire insurance business and 
has been identified for many years with 
Insurance Company of North America group 
in Philadelphia. 





‘Frank L. Britton has resigned as State 
agent in Kansas for the North British & 
Mercantile Insurance Company to become 
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executive vice-president of the Preferred 
Risk Fire Insurance Company of Topeka, 
Kans. Mr. Britten was.a former associate 
of Clyde W. Miller, president of the latter 


_ company. 





The new president of the Providence- 
Washington Insurance Company and the 
Anchor Insurance Company of Providence, 
R. I., G. C. House, joined the company in 
1891. 





D. M. Murchison has been made assistant 
secretary of the Prudential Fire Insurance 
Company of Oklahoma City, Okla., the new 
company organized and headed by T. E. 
Braniff. 





Miss Pauline Kaufman, chief accountant 
of the Globe Underwriters Exchange, con- 
nected with the Rossia Insurance Company, 
Hartford, Conn., has been elected assistant 
treasurer of the Globe. 


Travelers Fire Opens New Office in New 
York 


The Travelers Fire Insurance Company of 
Hartford, Conn., announces the establishment 
of an underwriting division at the 55 John street 
branch office for handling the business in the 
Greater New York and New York suburban 
fields. 

This division will be under the direction of 
Frank H. Gibson as superintendent of under- 
writing. The newly-organized division will 
permit the company to give prompt service to 
its many brokers and agents in the field and will 
greatly facilitate the handling of its rapidly 
growing business in the Greater New York 
area. 

Mr. Gibson has been associated with the 
Travelers Fire Insurance Company since early 
in 1926, serving as an assistant manager in the 
New York branch office. His accomplish- 
ments during this period merit this promotion, 
and his wide experience in the fire insurance 
business, acquaintance with the brokers and 
agents and knowledge of local conditions par- 
ticularly fit him for this important position. 

Mr. Gibson will be the home office represen- 
tative of the Eastern department under the su- 
pervision of Frank W. Young, secretary. He 
will work in close co-operation with F. W. 
Kentner, manager of the New York branch of- 
fice for the Travelers Fire Insurance Company. 





James A. Beha Made Director of Seaboard 

James A. Beha, chairman of the board of 
the International Germanic Trust Company and 
former Superintendent of Insurance of New 
York, has been made a director of the Seaboard 
Fire and Marine Insurance Company of New - 
York. 
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Insurance Stocks 








The following quotations, as of February 26, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 


SPECTATOR will endeavor to supply the data: 


American Insurance Co. a Newark 
Arthur Atkins & Co., 
Miliken & Pell, Moedo§ * ae 
L. A. Hollander & Co., Newark...... 
Gilbert Elliott & Co., N.Y.C 

American Reserve Ins. Co. 

J. Roy Prosser & Co., N. Y......... 

American Salamandra 


Henry G. Rolston & Co., N. Y...... 
American Surety 
Lewis & Co., Hartford...... ese 


Bankers & Shippers 
Arthur Atkins & Co,, N. Y.......... 
Gilbert Elliott & Co., N. Y.C....... 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N. J 
L. A. Hollander & Co., Newark...... 
Baltimore-American (new <a 
J. Roy Prosser & Co., N. Y 
Henry G. Rolston & Co., N.Y. ae 
Gilbert Elliott & Co., N. y. , 
Brooklyn Fire 
Henry G. Rolston & Co., N. Y....... 
Camden Fire 


ee 





Arthur Atkins & ee ihsessexse 

ee ae 88 Oe eee 

L. A. Hollander & Gon on Sole ce 

Gilbert Elliott & Co., N. Y. C....... 
Carolina Insurance 

J. Roy Prosser & Co., N. ¥......... 


Arthur Atkins & Co., N. Y.......... 
Chicago F. & M. 
Chicago...... 


Charles Sincere & Co., 
Commercial Cas. Ins. Co. 
Miliken & Pell, Newark, N. J........ 
J. S. Rippel & Co., Newark......... 

Gilbert Eliott & Co., N. Y. C 
Continental Assurance 

Charles Sincere Co., Chicago....... 
Continental 

Charles Sincere & Co., Chicago..., .- 
Continental Ins. Co. 

Lewis & Co., Hartford............-. 
Eagle Fire (Newark) 

J. S. Rippel & Co., 

Gilbert Elliott & Co., N. Y. C....... 
Equitable ae & hated Co. 

Palmer & Co., New York City....... 
Excess Ins. Co. of America 

Gilbert Eliott & Co., N. Y. C........ 
Fidelity-Phen:x 

Lewis & Co., Hartford....... poe eaee 
Fidelity and Casualty 

Arthur Atkins & Co. ey errr 

J. Roy Prosser & Co., N. Y. > 

Gilbert Elliott & Co., N. Y. C. 
Firemen’s Insurance Co. of Newark 

Miliken & Pell, Newark, N. J....... 

Henry G. Rolston & Co., N. Y...... 

J. S. Rippel & Co., Newark......... 

L. A. Hollander & Co., 7 ee coneas 

Arthur Atkins & Co., N. Y.......... 

Gilbert Eliott & Co., N y. ca sasenee 
Franklin Fire 

Arthur Atkins & Co., N. Y.......... 
Glens Falls 

Asthur Atkins & Co., N.Y... 

J. Roy Prosser & Co., 

Lewis & Co., Hartford... .....<ccce 

Gilbert Eliott & Co., N. ¥.C....... 
as oot & Rutgers (new stock) 

s& eas SS nee 





Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 
J. Roy Prosser & Co., i re 
pn eh Ae Se. Se ee 
Lewis & Co., eR coc c.c ssaiee c 
Gilbert Eliott & Co., N. Y. C........ 
Hanover Fire (ex stock div.) 
Arthur Atkins & Co., N. Y.......... 
Lewis & Co., Hartford.............. 
Gilbert Eliott & Co., N. Y. C........ 
Halifax Fire (ex rights) 

J. Roy Prosser & Co., N.Y... ...200 
Harmonia Ins, Co. (ex-rights) 
G. Roy Prosser & ae N 

Arthur Atkins & Co., N 
Home (N. Y.) ex Home Sec. Co. 


J. Roy Prosser & a sas , are 
McKinley & Co., ones a 
Gilbert Eliott & Se x Y. Ge, ee ieneies 


Lewis & Co., Hartford.............- 
Hudson Cas. Ins. Co. 

Dacmaser Ge 00, PY ......0cccccwess 
Importers and en , 
Arthur Atkins & Co., 

Gilbert Eliott & Co., 


Bid 


Offered 
30 32 
30% 32 
304% 32 
30 32 
94 96 
81 84 
150 155 
590 gions 
580 620 
2614 27% 
261% 27% 
49% 50% 
49 50 
49 50 
130 133 
34 3514 
34 36 
35 36 
35 36 
45 48 
44 47 
21 
50 51 
50 51 
49 51 
91 93 
67 69 
84 86 
94 95 
95 95 
56 59 
15 17 
96 98 
169 174 
170 173 
168 173 
45 46 
45 4534 
45 46 
45 4534 
45 46 
4416 45% 
425 435 
64 67 
65 66 
64 66 
64 66 
1530 1550 
1530 1550 
5414 554% 
541% 55% 
54 556 
54 55% 
54% 554 
87 89 
86 88 
8614 88 
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605 612 
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605 612 
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Ins. Co. of North America 
Lewis & Co,, Haren... 6scccccce- 
Maryland Casualty 
Gilbert Eliott & Co., N. Y.C....... 
Missouri State Life (ex rights) 
Arthur Atkins & Co., N. Y 
National Liberty (new stock) 
Henry G. Rolston & Co., N. Y...... 
J. Roy Prosser & Co., N. GP 
Arthur Atkins & Co., 
National Surety (new helt 
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J. Roy Prosser & 905 N. 

Gilbert Eliott & Co., 
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New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 
New York Casualty ee 

J. Roy Prosser & Co., 

Leeie & Ca., TISSUE. ..occccvcccccus 

Gilbert Eliott & Co., N. Y. C....... 
New World Life 

Charles Sincere & Co., Chicago....,. 
Niagara Fire 

Sewis Or Co, Tat .06 5 iccccsccss 
North River Ins. Co. 

Arthur Atkins & Co., N. Y.......... 
Pacific Fire 

Henry G. Rolston & Co., N. Y...... 
Peoples National 

T. Roy Prosser & Co. N.Y. «0.260200 

Henry G. Rolston & ot N: . SRS 
Presidential F. & M. 

Charles Sincere & Co., Chicago...... 
Public Fire Ins. Co. 

Miliken & Pell, Newark, Gt ae wate 


Republic Fire, Pittsburgh (ex rights) 
Henry G. Rolston & Co., N. Y 

Security Ins. Co. of New pa 
Arthur Atkins & Co., N. 

St. Paul F. & M., Ins. Co. 


McKinley & Co., 
Southern Surety 

Gilbert Eliott & Co., N. Y. C........ 
Stuyvesant 

J. Roy Prosser & Co., - 7 Si phareauiiece 

Arthur Atkins & Co., N. Y.......... 

Gilbert Eliott & Co., N. y. EE 
Sun Life Assn. 

Lewis & Co., Hartford.............. 
U. S. Fire Ins. Co. 

Henry G. Rolston & Co., N. Y....... 

Jo Roy Promter B50 Ne YT < occ sc:00 

i ee ee 
Universal Ins. Co. 

Arthur Atkins & Co., N. Y 
United States Merchants & Shippers 

J. Roy Prose & Cow N.Y... ccess 
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ee F, & 

Arthur ian EMO Wiese 655.0600 

J. Roy Prosser & Co., Thess seeees = 
Westchester Fire 
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HARTFORD STOCKS 
Aetna Casualty and Surety 


Conning & Co., Hartford..........+. 1580 

Lewis & Co., Hartford...........-.: 1580 
Aetna Insurance Fire 

Conning & Co., Hartford........... 770 

Lewis & Co., Harttotd.s...scccccces 770 
Aetna Life Ins. Co... 

Conning & Co., Hartford............ 1250 

Lewis & Co., Harta, .... 600sss ccs 1250 
Automobile Insurance 

Conning & Co., Hartford............ 600 

Lewis & Co., Hartlotd .....6siccccees 600 
Conn. General Life 

Conning & Co., Hartford............ 2100 

Lewis & Co., Hatulotdssccos.ccccvces 2100 
Hartford Fire 

Conning & Co., Hartford............ 970 

EGWiS © CO, TOL so 66.0 0 cco 00s 975 
Hartford Steam Boiler 

Conning & Co., Hartford............ 825 

Lewis & Co., Hartford........ccccccese 830 
National Fire 

Conning & Co., Hartford..........+. 1300 

Leone & Co., TA... 5.. occ.ccesses 1300 
Phoenix Insurance 

Conning & Co., Hartford............ 960 

Lewis & Co., Hartford.........e000- 960 
Travelers Insurance . 

Conning & Co., Hartford............ 1840 

Lewis & Co., Hartiord «6660 6c0acc« 1840 


NEW ENGLAND STOCKS 


American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 24 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 


Boston Issurance (new stock) 
Chas. A. Day & Co., Inc., Boston.... 950 
Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston 


RUIES 5c. «ana adie maa ae eae Sais 95 
COIN 5s ois on cag sce cae Sone st 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 445 
Mass. Bond & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 175 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston.... 25 


New England Fire 
Chas. A. Day & Co., Inc., Boston.... 48 


New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 625 


Old Colony Insurance 


Chas. A. Day & Co., Inc., Boston.... 270 
Providence- Washington 
Chas. A. Day & , Inc., Boston.... 850 


Springfield Fire and Mertae (new) 

Chas. A. Day & Co., Inc., Boston.... 210 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 35 
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Albany Legislation 
ALBANY, N. Y., February 27.—With final ad- 
journment of the legislature tentatively sched- 
uled for the last of March, the advancement 
of bills relating to insurance and workmen’s 
compensation is being expedited in both Houses. 


Progress of such legislation in Senate and 
House recently follows: i 


Passed by the House: Assemblyman R. B. 
Smith, Syracuse, amending subdivision 27, sec- 
tion 89, village law, so that villages may con- 
tract for indemnity insurance against “liability 
imposed by law,” for damages for injuries to 
persons or property; Assemblyman Forman E. 
Whitcomb, Binghamton, adding new section 
282-g, highway law, making municipalities liable 
for negligent operation of vehicles owned by 
them, where the person appointed to operate 
the car was acting in discharge of duty, and 
within the scope of his employment. 

Advanced to third reading in the Senate: 
Senator George R. Fearon, Syracuse, amend- 
ing subdivision 2, section 3, workmen’s com- 
pensation law, by classifying as occupational 
diseases, to be compensated for, injuries from 
radium, radium emenations, or X-ray. An iden- 
tical measure, sponsored by Assemblyman C. 
P. Miller, Genesee, has been advanced to third 
reading by the House. 

Governor Franklin D. Roosevelt has signed 
the bill of Assemblyman R. B. Smith, Syracuse, 
amending subdivision 4, section 205, general 
municipal law, so as to permit a municipality 
to contract for indemnity insurance, covering 
municipal liability to injured firemen. It be- 
comes chapter 22, laws of 1929. 

Bills just introduced are the following: 

Senator B. Roger Wales, Binghamton, 
amending subdivision 2, section 52, insurance 
law, by providing that every domestic insur- 
ance corporation may, upon first obtaining the 
consent of the Superintendent of Insurance, “by 
vote of a majority of its directors or trustees,” 
amend its charter or certificate of incorporation 
by inserting therein any statement or matter 
which might originally been inserted therein. 
The words in quotations constitute the amend- 
ment proposed to the existing law. It is a de- 
partmental measure, designed to clarify the sec- 
tion. 

Senator Thomas C. Brown, Schenectady, and 
Assemblyman Milan E. Goodrich, Westchester, 
adding new section 51, prison law, authorizing 
compensation for permanent disability suffered 
from prison industries. 

Senator Henry E. Brereton, Warren county, 
amending section 38, county law, in relation 
to sums to be expended by fire commissioners in 
fire districts. The bill also has been introduced 
by Assemblyman Paul L. Boyce, Warren 
county. ‘ 

Assemblyman A. L. Moffat, New York, 
amending sections 38, 39, 44 and 45, and re- 
pealing section 40, and subdivision 2, section 
3 workmen’s compensation law, by providing 
compensation for all diseases arising out of em- 
ployment. 

Senator B. Roger Wales, Binghamton, 
amending section 189, 326 and 346, insurance 
law, by authorizing the issuance of non-assess- 


ment policies by mutual corporations, dealing 
with employer’s liability, workmen’s compensa- 
tion, and automobile fire and casualty insurance. 

Senator George R. Fearon, Syracuse, amend- 
ing group 18, subdivision 1, section 3, work- 
men’s compensation law, by excepting from the 
requirements of the law the giving of instruc- 
tion to students in educational institutions. 

Assemblyman Harry A. Samburg, Bronx, 
amending section 29, workmen’s compensation 
law, by making permissive instead of compul- 
sory the election of an employee, injured or 
killed by negligence of another, not in the 
same employ, to take compensation under this 
chapter, or to sue the third party, and also in 
relation to suits against third parties in the same 
employ. 

Assemblyman James T. Foody, Hornell, 
amending group 18, subdivision 1, section 23, 
workmen’s compensation law, by excepting from 
the provisions of law, employees of a farmer, 
employed in connection with his farm, instead 
of farm laborers, as at present. 

Assemblyman James T. Foody, Hornell, 
amending group 13, subdivision 1, section 3, 
workmen’s compensation law, by excepting from 
the provisions of law, the operations by a 
farmer in cutting and removing timber or 
lumber, for sale or otherwise, from his own 
lands. 

Assemblyman Julius S. Berg, Bronx, enact- 
ing the motor vehicle compensation law, to 
provide compensation for personal injuries or 
death, resulting from the operation of motor 
vehicles. 

Assemblyman Edward J. Coughlin, Brooklyn, 
amending subdivision 6, section 270, labor law, 
by providing that partitions in fireproof build- 
ings, where labor is employed, shall be of fire- 
proof material. 

Senator B. Roger Wales, adding new sec- 
tion 10-c, insurance law, authorizing any 
county, outside of New York city, subject to 
the approval of the Superintendent of Insur- 
ance, to adopt a plan of mutual self-insurance, 
of the county and all cities, villages and towns 
therein, as may elect to participate, for paying 
of loss or damage caused by fire or other 
destruction of property, and liability resulting 
from accidents. 


A British Resume of American Insurance 
(Concluded from page 25) 

buildings, of which 38 were totally destroyed or 
seriously damaged. The property loss is esti- 
mated at between five and six million dollars, 
with insurance of about half that amount; but, 
apart from that, the incidence of loss through- 
out the year has been generally favorable. Ac- 
cording to the “New York Journal of Com- 
merce” the aggregate of recorded fire losses to 
the end of November was $251,763,560 com- 
pared with $288,652,600 to the corresponding 
date in the previous year, a welcome reduc- 
tion of approximately 6 per cent. 

The year was not without its difficulties for 
the tariff organizations. Special committees 
of the new Eastern Underwriters Association 
labored incessantly to secure the adoption of 
revised regulations governing agency appoint- 
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ments and commissions in the larger cities. 
While some measure of success has attended 
their efforts, it has to be admitted that in the 
case of certain of the leading cities the progress 
made to date is disappointing. It is confidently 
hoped, however, that agreement will eventually 
be reached. 

On the Pacific Coast trouble has been expe- 
rienced which at one time almost threatened 
the continued existence of the local Board of 
Underwriters. It is pleasing to record, how- 
ever, that harmony appears to have been re- 
stored. 

The National Automobile Chamber of Com- 
merce reports that the output of cars and trucks 
during the first ten months of the year totaled 
4,068,727, an increase of some 6000 machines 
over the previous highest record for the corre- 
sponding period. The general impression is 
that the operations of the companies writing 
automobile business will have been attended 
with a fair measure of profit, at any rate in so 
far as fire, theft and transportation hazards are 
concerned. Rates and regulations are shortly 
to be reviewed, and the general opinion is that 
some substantial reduction will have to be made 
in some cases. 

Two companies were organized by New 
York interests expressly for the purpose of 
meeting the demand for protection against 
hazards incidental to passenger and commercial 
aviation. With one or two exceptions the stock 
companies have held aloof from the business, 
realizing its experimental character, and the 
outcome of the operations of these new con- 
cerns will be watched with the closest interest. 

In September, heavy loss of life and property 
was occasioned by hurricane on the east coast 
of Florida—the second disaster of its kind with- 
in two years; and, apart from this, serious 
losses were occasioned through storms in cer- 
tain of the Middle Western States. Individual 
companies may have sustained substantial tor- 
nado losses, but in the aggregate it is not im- 
probable that the class will come out about 
even. Consequent upon the adverse experience 
in the State of Florida, a revision of the rates 
and conditions applicable to tornado and wind- 
storm insurance in that state has recently been 
made effective. Under this revision an increase 
of 50 per cent in the rates on properties within 
certain specified coast counties is applied, in 
addition to which the insured is required to 
bear the first $100 of any loss. 

It is anticipated that the companies transact- 
ing hail insurance will have obtained little, if 
any, reward as the result of their operations. 
While a normal experience has been. obtained 
in certain sections, the incidence of loss in 
others has again been of a decidedly discour- 
aging character, and it is the general impres- 
sion that the year’s aggregate results will again 
demonstrate the difficulty of extracting a profit 
from the writing of hail business even over a 
lengthened period. 

Many new companies—some of the first im- 
portance regarded from a financial standpoint— 
have been organized and commenced operations, 
besides which a number of the older offices 
have enlarged their capital. 
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SUBROGATION 

An insurance company is entitled to re- 
cover against the person causing the fire, 
after the company has paid the assured and 
taken an assignment of the claim, even 
though the house which was destroyed by 
fire was unoccupied for a period of time 
which would have allowed the insurance 
company to have refused to pay the claim 
on the ground that the policy was void be- 
cause of the non-occupancy of the assured. 

The plaintiff insurance company is the as- 
signee of a claim against the defendant be- 
cause of the destruction by fire of a dwelling 
house. The plaintiff company alleges that the 
owner of the house had a policy of fire insur- 
ance with the company and that while said pol- 
icy was in force the house was destroyed by 
fire, communicated to it by sparks from one 
of the defendant’s locomotives. The plaintiff 
contends that because of said fire it became 
liable to and did pay the assured under the pol- 
icy, and upon payment of said claim the com- 
pany became and was subrogated to all the 
rights which the assured might have had 
against the defendant railroad. 

At the trial, evidence was introduced to 
prove that the house caught on fire by sparks 
thrown off by defendant’s locomotive. Judg- 
ment was entered in favor of the plaintiff and 
the defendant appeals, contending that the 
plaintiff has no cause of action because the in- 
surance company might have voided the policy 
under that provisions which holds the policy 
void if the insured building “be or became 
vacant or unoccupied, and so remained for 
ten days.” The railroad company contends that 
the building was so unoccupied at the time of 
the fire and that hence the company need not 
have paid the claim. As there was no claim 
under the policy, had the insurance company 
wished to interpose its defense, the railroad 
company contends that the insurance company 
cannot now collect from it the money it paid 
to the assured. 

The insurance company, however, paid the 
claim and took from the insured a written as- 
signment which provided that in consideration 
of the sum paid and in full settlement of the 
insured’s claim against the insurance company, 
the assured assigned to the company all rights, 
claims or choses in action he might have 
against the defendant railroad company, giving, 
furthermore, the insurance company the right 
“to sue, compromise, or settle in my name or 
otherwise, and it is hereby fully substituted in 
my place and subrogated to all my rights in 
the premises to the amount so paid.” 

The Springfield Court of Appeals of Mis- 
souri in affirming the judgment of the lower 
court held that the assignment above referred 
to gave the insurance company a good cause 
of action against the railroad company, even 
though the company may havé been under no 
legal obligation to pay the assured. This, of 


course, depends upon the usual rule of law that 
the fire must have been traced to the railroad 
company’s locomotive. 

In substantiating its decision, the appellate 
tribunal said in part: “It is urged by defend- 
ant that plaintiff was under no legal obligation 
to pay the loss occasioned by the fire because 
the policy had become void by reason of the 
dwelling house being unoccupied for a period 
of ten days, that in making such payment, 
plaintiff was a mere volunteer and not entitled 
to recover from defendant, and that the pay- 
ment of the loss did not entitle plaintiff to an 
assignment and subrogation to the rights of the 
insured against defendant. In support of these 
contentions defendant cites Cape Girardeau Bell 
Tel. Co. vs. Hamil’s Estate, 153 Mo. App. 404, 
134 S. W. 1103, and other similar cases. Those 
cases simply state the principle that, when a 
party who has no interest to protect pays the 
debt of another without any agreement or in- 
tention to obtain an assignment, he cannot after- 
wards change front and procure an assignment 
so as to enforce collection, and for the same 
reason there can be no subrogation against 
the debtor. A different principle is involved 
in the case at bar. In this case plaintiff life 
insurance company paid a claim in regard to 
which it may or may not have been liable un- 
der the policy. At the very time and in con- 
sideration of the payment made, it took a writ- 
ten assignment from the insured. Such as- 
signment was provided for by the very terms 
of the policy. Plaintiff is in no sense a volun- 
teer. It had an interest in getting settled the 
claim of the insured arising from the fire loss. 
It may have preferred to compromise the claim 
rather than suffer a lawsuit and depend on the 
theory that the policy of the insured was ren- 
dered void by non-occupancy. Plaintiff was un- 
der no obligation to defendant, and should not 
be compelled to resist a claim in order to save 
defendant harmless. There was no privity of 
contract between them, and defendant should 
have no concern as to the policy of insurance 
being voided, further than to be protected by 
the written assignment. Moreover, if defend- 
ant were liable in the first instance for the fire 
damage, it should not be relieved of liability 
on account of the conduct of plaintiff in paying 
the claim. When plaintiff paid the fire claim, 
it became subrogated to the rights of the insured 
against defendant, and had recourse against de- 
fendant either by subrogation or under the 
written assignment, it makes no difference 
which. We think these views are sustained by 
the leading authorities on this question.. St. 
Louis-Arkansas & Texas R. Co. v. Fire Asso- 
ciation, 60 Ark. 325, 30 S.W. 350, 28 L. R. A. 
83; U. S. Casualty Co. vs. Bagley, 129 Mich. 
70, 87 N. W. 1044, 55 L. R. A. 616, 95 Am. 
St. Rep. 424. 

(Iowa State Insurance Co. vs. Missouri 
Southern R. Co., Springfield Court of Appeals, 
9 Southwestern Reporter 2nd, 255.) 
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WHAT THE RECENT CASES HOLD 


Where a company authorizes a person to ad- 
just a loss with the insured, it is within the 
scope of such an adjuster’s authority as the 
company’s agent, to waive the company’s right 
to insist upon a filing of a final proof of loss, 
by promising to pay the loss. (#Ztna Ins. Co. 
vs. Waters, Court of Apepals of Georgia, 144 
Southeastern Reporter 668.) 





Where the company adjusted a tornado loss 
claim which occurred after the cancellation of 
the policy, it is not thereby estopped from 
denying liability under the policy when sub- 
sequently issued by the assured, and a waiver 
of the policy provisions cannot be made out as 
there was no policy in force and effect at the 
time and hence no provisions to be waived. 
(Medworth vs. St. Paul Fire & Marine Ins. 
Co., Supreme Court of South Dakota, 221 
Northwestern Reporter 599.) 





A builder’s risk policy is not effective at the 
time fire destroyed the old building situated on 
the ground, which was to furnish part of the 
materials for the new building, because of the 
fact that at the time of the fire actual construc- 
tion had not begun and hence the policy was 
not effective in view of the express provision 
that the property was only to be insured dur- 
ing the construction of the building. (New- 
man vs. National Fire Ins. Co., Supreme Court 
of Mississippi, 118 Southern Reporter, 295.) 





Concerning a policy of marine insurance on 
a vessel, there is an implied warranty that the 
vessel is seaworthy at the time of the issuance 
of the policy, and the policy does not become 
effective if the vessel is at that time unsea- 
worthy. The burden of proving such a breach 
of warranty rests upon the company. (Zillah 
Transportation Co. vs. Aztna Ins. Company, 
Supreme Court of Minnesota, 221 Northwest- 
ern Reporter 529.) 





In an action on a hail insurance policy for 
the recovery of loss of crops it is the duty of 
the court to direct a verdict for the defendant, 
if there is no evidence, showing the value of 
the crop destroyed. (Summers Automobile Ins. 
Co. of Hartford, Supreme Court of Nebraska 
220, Northwestern Reporter 277.) 





In an action on a fire insurance policy, it is 
error for the presiding justice to instruct the 
jury that it is not necessary for them to find 
that the plaintiff was the owner of the injured 
property at the time of the fire in order to allow 
recovery under the policy. (Haywood vs. The 
Globe Rutgers Fire Insurance Company, Kan- 
sas City Court of Appeals of Mo., 6 South- 
western Reporter 2nd 648.) 
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Casualty, Surety and Miscellaneous 








UNEMPLOYMENT INSUR= 
ANCE SOUGHT IN BILL 





Massachusetts to Consider Possibility 
of Plan 





COMPULSORY FEATURES RETAINED 





Proposal Provides for Creation of Special 
Mutual Company 

Boston, Mass., February 25.—The creation 
of a mutual employment insurance company in 
this Commonwealth for the purpose of insur- 
ing the liability of all employers, except farm- 
ers, to provide compensation whenever an em- 
ployee leaves or loses employment with an em- 
ployer, is sought in a bill offered again this 
year to establish a system of unemployment in- 
surance. 

The measure is practically the same as was 
presented last year by the executive committee 
of the Socialist Party of Massachusetts which 
was given “leave to withdraw.” In form and in 
language, so far as these are not inconsistent 
with the purposes of the bill, it is almost iden- 
tical with the Workmen’s Compensation Law 
of the Commonwealth. 

The form of administration which it pro- 
vides is similar and many provisions have the 
same force and effect as the Compensation Act, 
one of which is the compulsory feature of the 
proposed system which would oblige employers 
to either insure this liability for the payment of 
compensation for unemployment in the em- 
ployers’ company, or be liable to such company 
for premiums plus a penalty of $25. The 
company shall be organized in the same legal 
manner as domestic insurance corporations and 
shall conform to the provisions of the general 
insurance law in so far as they do not conflict 
with those of the proposed bill. 

The entire proposition links up with an in- 
ternational movement to provide relief for the 
unemployed through various methods. Several 
attempts have been made in this country to 
have unemployment insurance laws enacted in 
some of the States, Massachusetts being the 
first to give consideration to the subject through 
a special commission in 1895. It was some 
twenty years later, however, before steps were 
taken to secure the legal adoption of any plan. 

The law proposed for Massachusetts this year 
by last year’s petitioners, calls for neither a 
State Fund, nor for an exclusively contributory 
system, which were features of its two prede- 
cessors, the bill of 1916, offered by the Massa- 
chusetts Committee on Unemployment, and the 
Shattuck bill of 1922, both limited as to indus- 
tries covered. Its nearest approach to State 
insurance is in providing for the incorporation 
of an insurance company and excluding the 
right of any authorized insurance company in 
the Commonwealth to transact the business, as 
would have been permitted under Representa- 


tive Shattuck’s bill. It has been referred to as 
a form of “self-insurance,” in that each group, 
into which the industries of the State shall be 
classified, bears its own cost of unemployment. 
This cost is to be paid from funds established 
by the industry. Under the proposed plan its 
administration and the supervision of the insur- 
ance company would be in the hands of a State 
department or commission appointed by the 
Governor, composed of the Commissioner of 
Labor and Industries, the chairman of the In- 
dustrial Accident Board and five members of 
recognized trade unions. 





HOWARD DYE JOINS EQUITABLE 
CASUALTY AND SURETY 
Becomes Tennessee General Agent With 
Headquarters at Nashville 
The Equitable Casualty and Surety Com- 
pany, of New York, through Executive Vice- 
President John L. Mee, announces the appoint- 
ment of Howard Dye as general agent for Ten- 

nessee. 

Mr. Dye began his insurance career with 
the Fidelity and Deposit Company at Nashville, 
Tenn., later transferring his activities to the 
highway contract bond department, operating 
throughout the State of Tennessee and the 
South with the National Surety Company. 

Mr. Dye has a wide acquaintance throughout 
the entire State of Tennessee, having formerly 
been connected with one of the larger daily 
newspapers published at Nashville and owned 
by Senator Luke Lee, politically well known 
throughout the South, and also through .a 
former position he held at the City Hall at 
Nashville. 

Mr. Dye will devote his time to the appoint- 
ment of agents throughout Tennessee for the 
Equitable Casualty and Surety Company, as 
well as the continued production of highway 
contract bonds, in which line he has met with 
such signal success. 

His Nashville, Tenn., office will be estab- 
lished in the Cotton States Life Building. 

The Equitable Casualty and Surety has just 
been licensed in the States of Maine and Ver- 
mont. 


Argue for Tax Reduction in Maryland 
(Concluded from page 3) 

them $141,423,558 in assets, of which $109,- 

524,000 was invested in securities. 

Passage of the proposed law, he said would 
add between $80,000,000 and $90,000,000 in tax- 
able securities to the tax books and they would 
be at least $140,000,000 by the time the law be- 
came fully operative. 

Although he made no direct mention of re- 
incorporation, Mr. Burns said: 


The responsible head of a corporation has a 
duty to the stockholders and might be severely 
criticized if he didn’t tell these stockholders 
how the company could save $1,250,000 in five 


years. 


33 


AUTO LIABILITY BILL 
IN MICHIGAN 





Measure Seeks Financial Responsibil= 
ity of Motorists 





PENALTY IS LICENSE SUSPENSION 





Proposal, Like Stone Plan, Puts Onus on 
Reckless Driver 

LANSING, Micu., February 22——A meas- 
ure of much interest to insurance companies 
writing automobile liability lines appeared in 
the upper house of the Michigan Legislature 
during the past week, sponsored by Senator 
Norman B. Horton of Fruit Ridge. It would 
provide that the operator’s license would be sus- 
pended or revoked whenever an autoist failed 
to satisfy a judgment against him arising out 
of his responsibility for an accident. 

An almost identical bill was offered in the 
1927 legislature by Representative Gus Hart- 
man of Houghton, but it failed of enactment 
after being given an auspicious send-off. 

The principle behind both of these measures: 
is considered by most insurance men to be 
sounder than that involved in compulsory in- 
surance plans. It is pointed out that the reck- 
less and financially irresponsible autoist, with 
such a law on the books, would be either made 
to conform to a general safety standard in the 
operation of his car in traffic, or would be 
driven off the roads entirely. Under the com- 
pulsory measure, on the other hand, it is set 
forth, the effect is the opposite, the reckless 
and impecunious driver being forced to take 
out some sort of nominal coverage and then 
using to the highways with the feeling that he 
is protected, no matter what happens, scarcely 
a good psychological state of mind for the 
promotion of traffic safety. 

Another feature insurance men see in the 
bill is the probability that it would force the 
revision of indemnity contracts now relied upon 
by some of the less reputable carriers to es- 
cape legal liability in the event an assured is 
unable to pay a judgment. With such a law 
on the books, it is pointed out, such contracts 
would soon fall into extreme disrepute if not 
actual outlawing by legislative action. 
Anniversary Dinner to J. Carroll French 

J. Carroll French, president of the New 
York Casualty Company, was the guest of 
honor at a testimonial dinner tendered to him 
in New York city last week by the officers 
and department heads of his company and by 
his own personal friends. The occasion was 
the celebration of the thirty-fifth anniversary 
of Mr. French’s connection with the company ; 
he having entered the employ of the organiza- 
tion, which was then called the New York 
Plate Glass Insurance Company, as an ac- 
countant in February, 1894. , 
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ONE PARK AVENUE, NEW YORK, N. Y. 


CHARLES H. NEELY 
MANAGER AND ATTORNEY 


Financial Statement for the United States, January 1, 1929 


(As filed with New York Insurance Department) 


ELE OE OE TINE ND ERO ag Omer I $19,706,086.08 
SEDATE EN LE CEE ES EO ES 13,900,365.25 
Voluntary Reserve for Contingencies........... 1,000,000.00 
Surplus as to Policyholders..................... 4,805,720.83 
METROPOLITAN OFFICE NEWARK OFFICE JAMAICA OFFICE 
123 William Street 1060 Broad Street 161-15 Jamaica Avenue 
LINDSAY H. RUDD, Resident Manager DAVID P. REGAN, Supervisor 

















THE SPECTATOR Thursday 




















TRIED & TESTED The Peoria Life Spirit 


At the recent annual managers’ conference of the 
Peoria Life, two outstanding qualities of the com- 
pany were set forth: 

First, the determination of the management to 
build a company which should approach the ideal 
as closely as possible. The Peoria Life has never 
been tempted to force its growth by doubtful ex- 
pedients, but has held to sound, accepted principles 
Over Not Into | in the development of its business. Its aim has al- 
ways been to render the maximum of useful service 
to its policyholders and its agents. 

Second, the Peoria Life has always regarded its 
agents with faith and confidence, never with distrust 
and suspicion. It reserves the right to doubt a 

















TRIED and tested equipment warrants the 
confidence of the ski jumper; he leaps with 
ease over drift and cleft and nothing impedes 
his progress. 


SIMILARLY nothing can impede the progress man’s ability and character—before it makes con- 
of agents equipped with Commonwealth Con- ; tract with him. Once an agent becomes associated 
tracts; tried and tested, they overcome indif- with the Peoria Life, he is accepted as a part of the 
ference and sales resistance with ease. company. He becomes in fact the company in his 


community. It is taken for granted that he is 
worthy of complete confidence, and every help that 
will promote his success. 

Operating on such principles, the Peoria Life has 
Commonwealth Casualty Co. doubled its business in force, and tripled its assets, 


(OLDEST PHILADELPHIA CASUALTY COMPANY) durin each five ear eriod of its isten e 
, : - its exi ce. 
Philadelphia s y P 


W. FREELAND KENDRICK E. W. COOK 


= Ween © Ge Me Peoria Life Insurance Co. 


LEAP over difficulties not into them—equip 
with Commonwealth Contracts. 
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FRE SFECTATGOR 





ACCIDENT AND HEALTH 
INSURANCE IN CANADA 


Forms Practically Standardized in 
Ontario and the West 








BUSINESS IS GROWING RAPIDLY 





Results Not Yet Commensurate With Life 
Insurance Increases 

Orrawa, CANADA, February 25.—The sub- 
ject of accident and health insurance in its dif- 
ferent phases has been discussed at various 
meetings of the Canadian Casualty Under- 
writers Association. As conditions in the busi- 
ness are constantly changing, the companies 
are faced with many new problems. 

The growth of accident and. health business 
has failed to keep pace with the increase in 
life business. The following table shows the 
premiums written at five-year intervals from 
1915 to 1925 and for 1927, by companies oper- 
ating under licenses from the Department of 
Insurance for the Dominion: 


DED ss cisacs dietacietsiteccdescse ss sce $4,725,721 
Peeve ns c saaaa es aeret ewan eaata 8,152,438 
Se nraieiv ns cee aeavave-cdscevens sees 8,961,374 
BIG o conic 6 eCuvcceaeies (ons ew eeu asi 11,297,225 


During the thirteen year period 1910-1927 
the premiums increased 139 per cent. During 
the same period the first year premiums writ- 
ten by the life companies, operating under Do- 
minion licenses, increased 285 per cent. 

Rate making has been generally a matter for 
the companies individually as their is no ade- 
quate volume of statistical experience available 
for their guidance. This form of rate-making 
frequently requires adjustment of rates up- 
wards. If a rate proved inadequate as shown 
by the subsequent loss ratio the rate was in- 
creased and this has contributed to the instabil- 
ity of the business. The premium rates for 
accident insurance have been graded by classes 
according to the hazard of the occupation, such 
as, select, preferred, ordinary, hazardous and 
extra-hazardous. The assigning of risks to 
classes has been based largely upon the experi- 
ence and judgment of individual companies. A 
number of the companies, those having mem- 
bership in the Canadian Casualty Underwriters 
Association, have uniform classification risks. 

As the number of claims from automobile 
accidents are increasing rapidly each year the 
rates for this business in Ontario and Quebec 
have been increased 25 per cent to come into 
effect February 1, 1929. Statistical work for 
the scientific determination of accident premium 
rates is being carried on. 

The companies claim that sound underwrit- 
ing is the first call of the accident and health 
business. The companies are considering more 
carefully in the past few years the moral haz- 
ard, and in this connection the amount of in- 
demnity applied for is an important factor. 
There has been a high loss ratio in Canada on 
policies providing full indemnity. The com- 
panies in general are more careful in selecting 
accident and health disability risks than for- 
merly, many preferring to be more particular 
about acceptance than to increase rates. 

The use of the cancellation clause is no ad- 


vertisement for accident and health protection 
as it leaves a dissatisfied customer. The use of 
this clause or refusal to renew was discussed 
by the Banking and Commerce Committee of 
the House of Commons at the last session of 
the Parliament of Canada. Legislation was 
proposed which would make a company renew 
a policy upon the assured’s application within 
a given period after it had lapsed whether or 
not he was a good risk. 

The non-cancellable policy was written in 
Canada by six non-companies in 1927. Two 
companies issuing these policies to the great- 
est extent have discontinued their use, one in 
1925 and the other in 1927. The results in non- 
cancellable business do not appear to have come 
up to expectations. One reason is that ade- 
quate premium rates were higher than under- 
writers or agents anticipated and as companies 
found it necessary to increase rates, the busi- 
ness became more difficult to sell. Some com- 
panies issuing non-cancellable policies report 
some demand for this coverage and believe that 
with adequate rates the transaction of this plan 
is entirely practicable. The non-cancellable 
premiums in force in Canada at December 31, 
1927, amounted to $43,129. 

The forms of accident and health policies 
issued in Canada are now practically uniform 
in Ontario and Western provinces. 

It is now apparent that the year 1928 has 
shown a substantial increase over previous 
years in accident and health writings and there 
is no good reason why 1929 should not con- 
tinue the progress that has already been made. 


Salesman Injured in Street Accident Is 
Entitled to Compensation, Says Mary= 
land Court 

Battrmore, Mp., February 25.—Salesman 
injured in a street accident is entitled to com- 
pensation under the Workmen’s Compensation 
Act, according to a decision just handed down 
by the court of appeals of Maryland, in the 
case of the Weston-Dodson Company and the 
American Mutual Liability Insurance Company 
vs. Daniel M. Carl. 

Under the Workmen’s Compensation Act, ac- 
cidents to salesmen in the performance of duties 
on the streets constitute hazards of the employ- 
ment, injuries from which are compensable. 

When a salesman is acting in the course of 
his employment, at the place on the street where 
his employment took him, and he is there in- 
jured in an ordinary traffic accident, then a 
plea that the injury did not arise out of the 
employment was properly refused. 


Hudson Casualty Appointments 


The Hudson Casualty Insurance Company 
of Jersey City, N. J., has announced the ap- 
pointment of the following agents: 

Griner & Griner, Inc., general agents at 
Waterbury, Conn.; Richard Elliott, regional 
agent at Southington, Conn.; Kauffman’s In- 
surance Agency, Inc., general agents at New 
Haven, Conn.; and Germany Service Corpora- 
tion, general agents at Buffalo, N. Y. 
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JOHN S. TURN GIVES TESTI-= 
MONIAL DINNER 


etna Official Honors New York Office 
Staff 








HARTFORD CHIEFS AS GUESTS 





Speaker Hails Company’s Reputation for 
“Initiative and Square Dealing” 
John S. Turn, vice-president and general 
manager at New York for the tna Life and 
affiliated companies of Hartford, gave a testi- 
monial dinner to the supervising staff of the 
New York office last week at which invited 
guests from the home office included: Presi- 
dent M. B. Brainard, vice-presidents W. L. 
Mooney, C. B. Morcom, R. W. Myers, W. M. 
Smith, Alfred Stinson and E. J. Perrin, Jr. 
The object of the event was to express to the 
company’s New York staff Mr. Turn’s appre- 
ciation of ‘the results accomplished since the 
organization of that office as a separate unit 

on January 1, 1918. 

In addressing the assemblage, Vice-President 
Turn referred to the remarkable progress made 
by the New York office, pointed to the difficul- 
ties of present-day competition and, instancing 
the developments since 1918, said in part: 


I have always found you possessed of the 
courage to act to correct any situation that was 
going badly, and you all know that we have 
had some critical situations arise and that it 
was necessary to perform a few major opera- 
tions. In some of these operations, we were 
fearful that the patient might die but it did 
not, and I believe we now have all our lines 
of insurance in a healthy condition and that, 
by watchful care and taking all necessary pre- 
cautions, this condition should continue and be 
lasting. 

Competition in our lines is now and will con- 
tinue for some time to be extraordinarily severe, 
but with men like you handling the various 
divisions of our office, I believe we can make 
our service so outstanding that we can combat 
any and all kinds of competition and make 
reasonable production progress. 

The A&tna Life and Affiliated companies have 
established a wonderful reputation for initia- 
tive and square dealing. We owe much to our 
predecessors for that. These companies will 
continue on long after we are gone, so I feel 
we should consider ourselves stewards of our 
respective responsibilities and should do all 
within our power to enhance the reputation 
established and under no circumstances do any- 
thing that would take from it. 


Western Automobile Casualty Statement 


As of December 31, 1928, the Western Auto- 
mobile Casualty Company, of Fort Scott, Kans., 
had total assets of $1,696,628. The company is 
capitalized at $500,000, and maintains an equal 
surplus, so that its surplus to policyholders is 
$1,000,000. In addition there is maintained a 
reserve for contingencies amounting to $107,- 
971. The reserve for unearned premiums now 
amounts to $316,013. 

The increase in assets of this progressive 
company amounted to nearly $400,000 during the 
past year. The company was previously oper- 
ated as a mutual company. During the past 
year it has been capitalized as above noted. Ray 
B. Duboc is president and E. C. Gorton sec’y. 
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ADMITTED ASSETS 


Stocks and Bonds (Market Value)............ $9,763,533 .00 
Mortgages and Real Estate.................. 2,660,051 .23 
Interest Due and Accrued................... 93,450 .68 
Cash on Hand and in Banks................. 1,152,903 .14 
Premiums in Course of Collection (Not Overdue) 1,662,942 .64 
All Other Assets.............. se a ee 119,428.01 


$15,452,308.70 








NEAL BASSETT, Chairman of the Board 
J. SCOFIELD ROWE, President 


Financial Statement, December 31, 1928 


The Metropolitan Casualty 
Insurance Co. of New York 


Chartered 1874 





LIABILITIES 
Reserve for Unearned Premiums.............. $4,715,908 .83 
POGUE NIGOBSOS 6 5.5 < cave isioceo warspeiewcalinele elena 4,337,418 .63 
Reserve for Commissions...............028- 2 374,712 .97 
Reserve for Taxes and Expenses.............. 245,658 .00 
Voluntary Reserve.............. 500,000 .00 
Cama SUOCk . csi ssa cis cles «eee 1,500,000 .00 
SSE MONIO oes caek ons Gisce ccs sig bl gal ieee 3,778,610 .27 
Surplus to Policyholders.................. 5,778,610.27 


$15,452,308.70 


BEHIND EVERY METROPOLITAN POLICY 
STANDS THE MASTER POLICY—GOOD FAITH 





























“Mr. and Mrs. Jenks play a fine game of bridge, don’t they?” 
“Yes, and Joe ‘goes game’ every day in business, too, with 


999 


Reliance Life Perfect Protection as ‘trump’. 
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“IT’S A GOOD POLICY” | 


MORE NEW POLICIES 


Retirement Income Policies 


(income to the insured) 


LOW COST PREFERRED RISK 
POLICY 


NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
of all parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 


WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 


111 North Broad Street, Philadelphia 











Thursday 
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URGES BETTER INSURANCE 
MERCHANDISING 


E. M. Allen Tells Louisville Producers 
How to Do It 








KNOWLEDGE MAKES SUCCESS, SAYS 
EXECUTIVE 





National Surety Official Pleads for Devel- 
opment of Profitable Lines 

Declaring that better merchandising of in- 
surance is necessary if agents are to get the 
most out of their opportunities, E. M. Allen, 
executive vice-president of the National Surety 
Company, addressed a special luncheon meet- 
ing of the Casualty and Surety Association of 
Louisville recently and told the gathering that 
the rewards of insurance salesmanship were 
only for those who knew what they had to 
sell, knew where to sell it and utilized modern 
methods of canvassing. 

Some casualty and surety agents think that 
they are doing a big volume of business if they 
turn in $50,000 or more in premiums even 
though as much as $35,000 of that total may be 
compensation writings. An agent does not have 





E. M. ALLEN 


to go out of his way to get compensation busi- 
ness, said Mr. Allen—that comes to him almost 
unsolicited. Real sales effort should be ex- 
pended on the development of surety and cas- 
ualty lines other than those which, of neces- 
sity, come to an office. A progressive agent 
must know his business thoroughly and, like 
the modern department store merchant, must 
carry a large stock of wares and must be able 
to fill any insurance need of his client. The 
agent must know enough about the various 
kinds of bonds and other coverages so that he 
can give an immediate and satisfactory reply 
to the customer who asks about a particular 
indemnity form. Showmanship plays as large 


a part in the sale of insurance as it does in the 
sale of mercantile commodities. 

The sales energies of agents should be di- 
rected toward the production of business which 
is profitable not only to themselves, but to the 


companies they represent. In this way, said 
Mr. Allen, surety and casualty insurance will 
expand along desirable paths and amicable 
contact between agents and companies can be 
maintained. 


NORTHEASTERN SURETY MAKING 
PROGRESS 
Company, Organized in 1927, Now Has 
Assets of $1,592,841 

The Northeastern Surety Company, New 
York, organized in 1927 with a capital and sur- 
plus of $375,000, closed the calendar year 1928 
with admitted assets of $1,592,841. During 
1928, the company, which is one of the few 
to underwrite at a profit in its first year of busi- 
ness, more than doubled its surplus available 
to policyholders which item stood at $1,428,- 
810 on December 31, 1928. 

During the first quarter of 1928, the com- 
pany wrote $89,339 in net premiums. For Jan- 
uary, 1929, alone, the company wrote premiums 
aggregating $47,115 or nearly double the 
amount of premiums written during January, 
1928, and more than one-half the total pre- 
miums written during the first quarter of that 
year. 

The company is at present paying a dividend 
of 6 per cent annually on its stock, which rate 
was established nine months after its organ- 
ization. Officials of the company consider the 
prospects for the current year even better than 
those in 1928 and estimate that the company 
will more than double its net premium writ- 
ings during 1929. 


Industrial Board Holds Verbal Agreement 
Ratified by Acceptance of Premium 

BincHAMTON, N. Y., February 25.—The 
New York State Industrial Board has ruled 
that “a verbal arrangement to insure in New 
York State had been ratified by acceptance of 
payment for premium,” and as a result of this 
ruling the widow and two children of Andrew 
McMahon will receive compensation which will 
eventually aggregate some $30,000 or more. 
McMahon, a resident of Pennsylvania and an 
employee of a concern located in that State, 
was killed while in the employ of the company, 
but at a place outside the State. His employer 
stated, at a hearing on the case, that he had 
informed the insurance carrier of McMahon’s 
employment outside the State, and that his pre- 
mium on McMahon’s compensation insurance 
had been accepted by the insurance carrier. 
The insurance carrier was the Standard Acci- 
dent Insurance Company of Detroit. 


New York Casualty and Surety Men to 
Hear Empire State Superintendent 

Albert Conway, Superintendent of Insurance 
of the Empire State, will be the guest of honor 
at the first 1929 informal dinner of the Cas- 
ualty and Surety Club of New York which is 
to be held at the Drug & Chemical Club rooms 
in that city to-night. 
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C. H. OAKERSON MADE AGENCY 
SUPERINTENDENT 
Promoted at [Eastern Department of 


Union Indemnity Group 

Announcement has been made of the ap- 
pointment of C. H. Oakerson as superintendent 
of agencies of the Union Indemnity Group of 
New Orleans, at its Eastern department, 100 
Maiden Lane, New York, N. Y. 

Mr. Oakerson’s insurance career started in 
1909 with the Burkhardt Actuarial Bureau at 
Camden, N. J. In 1912 he became associated 
with the Schedule Rating Office, Newark, N. 
J., where he was located until 1916, when he 
joined the forces of Henry W. Brown & Co., 
of Philadelphia, Penna. He enlisted in the In- 
telligence Department of the United States 
Navy in 1917 and served in the World War. 

From 1918 to 1920 he was connected with 
Smith-Austermuhl, Inc., of Camden, N. J., and 
afterward operated an agency of his own for 
several years. 

Since joining the Union Indemnity Group, 
Mr. Oakerson has acted as special agent for 
the State of New Jersey, and later as assistant 
superintendent of agencies in the Eastern de- 
partment at New York. 


METROPOLITAN CASUALTY HAD GOOD 
YEAR 
to Policyholders Increased to 

$5,778,610 in 1928 

The financial statement of the Metropolitan 
Casualty Insurance Company of New York, 
made as of December 31, 1928, shows that the 
surplus to policyholders increased from $5,011,- 
212 in 1927 to $5,778,610 during the past year. 
At the same time, the admitted assets of the 
company rose to $15,452,309. 

Among its admitted assets, the Metropolitan 
Casualty, of which J. Scofield Rowe is presi- 
dent and which is now a member of the Fire- 
men’s of Newark group, lists stocks and bonds 
of $9,763,533; mortgages and real estate to 
the value of $2,660,051; interest due and ac- 
crued for $93,456; cash on hand and in banks 
of $1,152,903; and premiums in course of col- 
lection of $1,662,943. 

The capital of the Metropolitan Casualty now 
stands at $1,500,000 with a surplus of $3,778,- 
610. Among its liabilities, the company lists a 
voluntary contingent reserve over and above 
requirements of $500,000. 


Surplus 


Celebrates Thirtieth Year With Travelers 

Joseph R. Lacy, assistant secretary of the 
Accident Department of the Travelers Insur- 
ance Company, Hartford, was remembered by 
many persons in the home office as well as in 
the field on the occasion of his thirtieth anni- 
versary with the company, celebrated recently. 

Mr. Lacy received several large baskets of 
flowers, one from branch office managers in 
Canada, and another from members of the acci- 
dent department. A desk set and a fountain 
pen and pencil set also were presented him by 
members of the accident department. 
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Columbia Casualty 
Company 


ONE PARK AVENUE, NEW YORK, N.\Y. 
CHARLES H. NEELY, President 


FINANCIAL STATEMENT, JANUARY 1,%41929 


(As filed with New York Insurance Department) 


Capital, Paid-up.............. 
Surplus over all liabilities. .... 
Surplus as to Policyholders... . 


General Agent 


FRED J. WALTERS 


80 John Street 
New York City 


a PE pL $6,829,092.98 
ee ee eee 4,558,426.98 
BE Oe ee ek. 1,000,000.00 
ee eC ee ne Pe 1,270,666.00 
seat ai Saadoln cane 2,270,666.00 


Bonding Department 


H. B. HODGE, Superintendent 


123 William Street 
New York City 




















MOUNTAIN STATES LIFE 
INSURANCE COMPANY 


Hollywood, California 
Financial Condition, December 31, 1928 


ASSETS 
Real E state Mortgages and Contracts.......... $436,808 .58 


(On real estate conservatively appraised at 
$987,693.60) 





UM ENTACROU TS [CESS (Sa ar arr 243,884.75 
Dividend Paying Stocks... ..........ccccecee. 13,375 .00 
ERLE LES SIAN Cee eee ey et ae ee eae 137,728 .95 
oans 0 POuCyROIders. ... «cs... ccs a ccc esc 146,877 .61 
(Loans not exceeding cash value of policies) 
OOS EET DATS |S ae RN eee enn gane ee pere  ee 177,848 .58 
LY SS, eater eee eee eee $167,844.96 
Dit om Wmterest........ ccc s cs cco 10,003 .62 
Wet Detersed Premiums. ... .. 6... ic cccccce ccs 93,330.90 
Interest Accrued to December 3lst and Rents 
Preeere SCRA 6.5 are aisiecs S415 04,00 shee sles 23,057 .98 
Due from Reinsuring Companies.............. 2,566 .05 
OSS OS ee Sees res Cees aren eer eee 15,242 .93 
eS RN OE a ee $1,290,721.33 
LIABILITIES 
PEC MAORIBES. uh os kesawckacesasodsess sce $ 944,886.91 
Reserve for Taxes and Items payable in 1929... 6,810 .36 
Policy Dividends (set aside)...............5- 5,828 .03 
Premiums paid in AGVANCE. ......20056s08cesses 3,798 .03 
Dividends and Coupons on Deposit and other 
LO Ea een hes ee Oe ee ee 10,504.48 
Excess security to our po icyholders............ 318,893 .52 


(Which represents Capital,and, Surplus) —— 
$1,290,721.33 


Insurance in Force Dec. 31, 1928-$15,833,4 95.00 














What the Ontario 
Equitable Did in 1928 


Income was $1,510,673, an increase of 15%. 


Disbursements amounted to $741,916, which 
included $176,094 paid for death claims. 


Assets increased to $5,230,373. 


Liabilities now amount to $4,400,663, of 
which 83% are to policyholders. Reserves of 
$3,643,725 are calculated to meet all claims as 
they occur even should the Company never 
write another policy. 


Capital and surplus come to $829,740. 

During 1928, insurance written and revived 
was $8,040,423. Total insurance in force $40,- 
110,307. 

The 1929 program will effect a wide expan- 
sion of the company’s business. 


The Ontario Equitable Life 
and Accident Insurance Co. 
S. C. TWEED, President 


Head Office: Waterloo, Ont. 
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AUTO LIABILITY HEARING IN 
BOSTON 


Feeling Apparent That Present Law Should 
Have Longer Trial 


Boston, Mass., February 25.—With a mem- 
ber of the Massachusetts Legislature, Martin 
Hays (who was sponsoring his own bill for a 
competitive State company providing full cov- 
erage) warning against a referendum on the 
question of compulsory automobile insurance, 
and with John Downs, spokesman for the 
agents and brokers and the domestic companies, 
warning that the passage of the Goodwin bill 
for a State Fund would mean a deficit of at 
least $2,500,000, the legislative committee on 
insurance, which has been listening last week 
and this to the opponents and the proponents of 
State insurance, was given, if at all impres- 
sionable, a clear case as to why it would be 
impracticable. There was no evidence given 
the committee that repeal of the present law 
was sought by the majority of the automobile 
owners of the Commonwealth. 

The less than a dozen speakers who opposed 
the State insurance plans advocated under seven 
different bills and one other which calls for an 
investigating commission, appeared to feel that 
the present law should be given a longer trial 
and expressed the opinion that it was bringing 
about substantial justice in behalf of those in- 
jured or killed by motor vehicles. There were 
various opinions, however, as to its being a 
safety measure, Mr. Goodwin contending that 
it had been highly successful as such, while 
Mr. Downs declared there has been a 5 per 
cent increase in fatal cases since the compulsory 
law went into effect. 


COLUMBIA CASUALTY’S GAINS 


Company Had Earned Premiums of 
$4,777,156 in 1928 


The Columbia Casualty Company, New York, 
in its financial statement made as of December 
31, 1928, now shows admitted assets for a total 
of $6,829,093. The report of the company 
shows that the past year was a satisfactory 
one with earned premiums of $4,777,156 and a 
ratio of premiums earned to losses incurred of 
45.10. 

Among its assets, the Columbia Casualty, of 
which Charles H. Neely is president, lists real 
estate to the value of $37,138; bonds of $5,- 
700,840; cash on hand and in bank of $223,030; 
interest due and accrued of $79,292; and agents’ 
balances (not over 90 days) of $745,320. The 
company made an investment profit of $46,853 
during the year. 

The company has a capital of $1,000,000 and 
a surplus over all liabilities of $1,270,666 so 
that the surplus to policyholders now stands at 
$2,270,666. 


Standard Surety Licensed in Minnesota 


The Standard Surety and Casualty Company 
of New York continuing its program of 
nation-wide expansion, has just been licensed 
in Minnesota. 








The Employers’ 
Liability Assurance 


Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


The Difference Lies in SERVICE 


HE highly developed insurance 

policy of one reputable com- 

pany is essentially like that of an- 
other, in this year of 1928. 


The great difference lies in the 
service: 


—in the way a policy's invaluable pro- 
tection is made to fit your peculiar 
needs. 


in the professiona counsel you re- 
—ceive regarding its functions. 


—in the manner in which you are re- 
lieved of insurance detail and worry. 


—in obtaining for you the best possible 
policy, with the greatest possible 
security and the best possible pro- 
tection. 


The Employers’ Group representative in 
your locality is sucha man. He has been 
selected with extreme care to carry on their 
policy of ‘the service that satisfies.” You 
may depend on him, as an ever-increasing 
number of Employers’ policyholders are 
doing, the country over. 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 


Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 





EFFECTS OF ETHYL GASOLINE 


Tests Show No Addition to Carbon Mono= 
xide Content of Exhaust 


The use of gasoline containing ethyl fluid as 
an automobile engine fuel does not affect mate- 
rially the percentage of carbon monoxide con- 
tained in the exhaust gases, says the Depart- 
ment of Commerce, following a series of tests 
conducted at the Pittsburgh Experiment Sta- 
tion of the United States Bureau of Mines. 


Public interest in atmospheric pollution by 
automobile exhaust gas and in the ventilation 
of vehicular tunnels makes it desirable to as- 
certain whether the use of modern automobile 
fuels is tending to change the amount and com- 
position of the products of combustion. The 
United States Bureau of Mines, in co-operation 
with the Ethyl Gasoline Corporation, has com- 
pleted a series of tests to determine whether 
any significant difference exists in the carbon 
monoxide content of the exhaust gas produced 
by an internal-combustion engine when its fuel 
is changed from straight gasoline to the same 
gasoline containing ethyl fluid whose active in- 
gredient is tetraethyl lead. 


Tests were made with the engine operating 
at full load and at three-quarter load with 
various carburetor adjustments. 


When the engine was operated at a fixed 
adjustment no significant change was found in 
the carbon monoxide content, nor in the con- 
tent of any other constituent of the exhaust 
gas, upon changing the fuel supply of the en- 
gine from straight gasoline to gasoline con- 
taining tetraethyl lead (ethyl gasoline). This 
was true of both the tests in which a detona- 
tion was evident and those in which no detona- 
tion was audible. Also, no significant differ- 
ence in the amount of carbon monoxide per 
horsepower hour was noted. 


However, if the spark was retarded to alle- 
viate detonation during operation on straight 
gasoline the amount of carbon monoxide per 
horsepower hour was approximately 5 to 7 per 
cent less for ethyl gasoline than for straight 
gasoline. 


As to the effect of ethyl gasoline on health 
and safety the amounts of carbon monoxide 
produced by the engine, under any comparable 
operating condition, were the same for ethyl 
gasoline and straight gasoline. 


Maryland Bill Gives Jurisdiction Over 
Out-of-State Motorists 


Ba.timorE, Mp., February 25.—A bill desig- 
ned to facilitate the collection of damage 
suits against non-resident motorists who have 
caused injury either to the persons or property 
of Marylanders in this State was passed by the 
Assembly last week. 

The bill provides that any non-resident using 
the roads of Maryland shall be deemed to have 
agreed to the appointment of the secretary of 
State to be his attorney for the service of all 
lawful processes in any action growing out of 
accidents or collisions. 
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American Re-Insurance Co. 


of Pennsylvania 


New York, N. Y. 
Assets - - - - $6,126,055.17 


67 Wall Street 


Capital and Surplus - - 2,341,106.71 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 3,284,948.46 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
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Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premlum Plan 

Nen Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN _ ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 
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Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information reauired bv adiusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 
CARBON MONOXIDE SEMILUNAR CARTILAGES 


POISONING SLEEPING SICKNESS 
WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 
SUNBURN ORCHITIS 
GOITRE HEMORRHOIDS 
CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, ‘The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 

SYMPTOMS HOUSE CONFINEMENT 


TOTAL DISABILITY TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 





ee TOTAL DISABILITY IRRE 
PROGNOSIS - 
SPECTIVE OF HOUSE CON- 

ADJUSTMENT FINEMENT 

EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 

NAMES ADJUSTMENT 

INFORMATION EFFECTS 

SECTION III 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


Tue ApjustER’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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Inducements Offered by the Profession of 
Life Underwriting 


By Frank L. Jones 


Vice-President, Equitable Life Assurance Society of the United States 


HE selling of life insurance is both a 
profession and a business; it is a pro- 
fession in the sense that the funda- 
mentals of life insurance and of salesmanship 
are scientific principles; it is a business in that 
life insurance must be sold, and is concerned 
with thrift, savings, investments and estates. 
It is a constructive, essential occupation; it is 
permanent, not seasonal; it is not affected ad- 
versely by financial disturbances, as are many 
purely commercial lines of business. It is open 
to both men and women. 

There are three broad uses of life insurance, 
namely (a) family protection; (b) business 
safeguard; (c) social welfare. Its applica- 
tion to family protection is well known. As 
a business safeguard it has been commended, 
advised and often made mandatory by bank- 
ers, credit agencies, and the requirements of 
modern business practice—these have opened a 
field for the best types of men. 

Life insurance solves many of the modern 
social and industrial problems that are con- 
cerned with making better the conditions of 
work and of living. Its practical use in this 
connection is in many respects the most mod- 
ern and effective manner of handling these 
problems. All of these uses make it a most 
interesting and profitable field to the life under- 
writer. 

By-Propucts 

The insurance of human values carries with 
it many by-products. As in manufacturing, 
these by-products are only slightly less impor- 
tant than the direct product. Under the laws 
that govern the $100,000,000,000 of life insur- 
ance in force, great accumulations of funds are 
held under strict legal restriction to meet ob- 
ligations to policyholders. These funds now 
amounting to more than ten billion dollars must 
be safely invested and at a satisfactory rate 
of interest, and they represent the results of 
thrift. They are invested in large part in farm 
and home mortgages, in railroad securities, in 
school and other municipal bonds, in sound in- 
dustrial enterprises, and have great influence 
on the economic and educational development 
of the country. 

Life insurance has done much also to con- 
serve the health of mankind, particularly in 
the adult ages. Its investigations and experi- 





ences have been of untold value to health 
authorities in the promotion of sanitation and 
correct conditions of living, and the right 
mental attitude. 

When you look into the matter of selling life 
insurance, therefore, with a view to making it 
your permanent occupation, you may be assured 
at the outset that its transactions are concerned 
with the fundamentals of individual, business 
and social life. 

F INDUCEMENTS 

There are also constant opportunities for the 
promotion of those whose abilities and tastes 
run to managerial work. Furthermore, the 
devising of new services to meet new require- 
ments of the public opens constantly new 
avenues for underwriters. 

It requires at the outset only a minimum of 
training and equipment. In no other profes- 
sion can the learning and the practice of it go 
hand in hand from the outset. This is a unique 
advantage. 

As you consider life insurance, however, you 
will wish to know not only about the business 
itself but whether you are fitted for it, and how 
your past experience will be of use to you in 
connection with selling insurance and, in gen- 
eral, whether you would be satisfied with such 
an occupation. 


A Srupy or Your CAREER 

The man who plans to go into a profession 
such as law, medicine, engineering or life in- 
surance should study it carefully before he 
makes up his mind to enter it as his occupa- 
tional career. It is well for you at this time 
to consider life insurance selling in the light 
of a career and not as a mere position. What 
are some of the characteristics of life under- 
writing as a career? 


CoMPARED WITH OTHER PROFESSIONS 

Unlike many other professions, life under- 
writing is not overcrowded. There is a reason 
for this. Great emphasis has been put upon 
medicine, law, teaching and engineering in col- 
leges and universities. These professions are 
older than life insurance, and have occupied 
in the centuries of their development so defi- 
nite a place in the schools of the world that 
students have been able to prepare themselves 
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for a professional life in them. Life insur- 
ance is only beginning its educational organ- 
ization, which is now taking its place with 
other professions in collegiate courses. In fact, 
many colleges and special schools are offering 
courses not only in life insurance as an aca- 
demic subject but in the methods of selling in- 
surance as well. The graduating of thousands 
of men and women each year into the four 
great professions above referred to has cre- 
ated a condition of overcrowding, so that the 
average income or compensation from them is 
small. The newer profession of life insurance 
is therefore attracting many of the ablest 
young men. It is, in fact, in the interest of 
the public good that some of the newer pro- 
fessions like life insurance should use an in- 
creasing number of the men and women who 
seek a profitable and satisfying professional 
life. 
QUALIFICATIONS 

There is no honorable profession or busi- 
ness in which the usual virtues can be set aside 
without disaster. Industry, honesty and com- 
mon sense are fundamental to success in any 
capacity where there are dealings with your 
fellow-men—an insurance man must have these 
qualities. A man’s time is his own in this busi- 
ness—what will he do with it? To succeed, 
he must use that time well. He must be a 
self-propeller. At least average intelligence is 
required and the ability to “mix well,’ too, 
is helpful. Unlike a commercial salesman, the 
life underwriter must see the quality of pru- 
dence in men rather than the quality of profit- 
seeking. There is a sense of human service 
required rather than a sense of trade and 
barter. If you know how to form good con- 
nections socially, politically, athletically, or 
otherwise, you have good possibilities for a 
career in life insurance. 


A CAREER 

1. Jt is a Lifetime Career 
It is important that a career should not reach 
a climax early in one’s life. Who wants to 
enter upon an occupation that does not give 
him the opportunity to go to the end of his life 
a producer, a “live wire”? Even if a man should 
determine that he wants a short career, he is 
likely to change his viewpoint as he gets into 
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his advanced years, for the reason that he would 
have no associates worth while in a careless 
existence, and thus he would isolate himself. 


2 It Is a Career Which Requires No In- 
vestment of Capital 

In this age of complex business it usually re- 
quires considerable capital to carry on a busi- 
ness. Because so-called overhead costs are 
relatively less in a large business than in a 
small one, it is increasingly difficult to com- 
pete without large capital. No capital is re- 
quired to build an individual agency or busi- 
ness in life insurance. 


3. It Should Be a Profitable Career 

An industrious man, though he may have no 
extraordinary traits, can succeed at the outset 
in earning a substantial income in the selling 
of life insurance. Increasing success brings 
with it an automatic increase in compensation. 
Whatever may be a man’s occupation, it is 
desirable and prudent to save and set aside a 
part of his income to meet the contingencies of 
disability and old age, and thus to create an 
estate. The plan of life insurance compensa- 
tion enables its salesmen to do this. There is 
adequate—even liberal—compensation upon the 
completion of a life insurance sale. There is 
also a continuing compensation on the same 
sale for a certain number of years thereafter. 
Many men have built up fortunes as under- 
writers and managers. Only a casual investi- 
gation of the incomes of agents will show that 
thousands of them have become well-to-do, and 
that many of them have accomplished this in 
a comparatively short time. 


4. It Is a Healthful Career 

The out-of-deorness of our business makes 
a strong appeal to many men, and particularly 
to those who have suffered from the confine- 
ment within doors in pursuing other lines of 
business. All of us know men who have left 
other lines of employment because they were 


not healthful, and many of the best life insur- 
ance solicitors in America are men who had 
previously set out upon other lines of work 
and were obliged to give them up because im- 
pairment of health was an incident thereto. 
Likewise, many instances can be cited of men 
who, failing in health in other lines of busi- 
ness, have regained their health in the life in- 
surance business. Not only is it transacted so 
largely in the open, but it is healthful because 
it is full of optimism and altruism. 
5. It Provides a Home Career * 

Thousands of men are engaged in work in 
which they succeed, and they find their only 
objection to it in the fact that they must be 
away from home much of the time. The suc- 
cessful life insurance solicitor is the man who 
develops a local field and stays with it. He de- 
velops his prospect into the insured, and then 
again makes him a prospect, and again the in- 
sured, until he has insured him and his com- 
munity over and over again. This makes 
possible a home career for a man who likes to 
be at home. It likewise gives him the oppor- 
tunity to take a real part in the live movements 
of his home community. 


6. It Is a Live Career 

A great many lines of business do not grow 
in importance from year to year. The kind of 
service they supply is limited, and very often 
nullified by other developments. For example, 
the manufacture of buggies was a very large 
industry in this country only a few years ago; 
it is now comparatively extinct. Manufactories 
on a small scale in many lines of industry, like 
steel, flour and brick, are no longer open or 
profitable as they were in earlier days. Re- 
frigeration, the radio and automobiles have 
changed whole fields of business. The trend 
of the last few years has been toward con- 
solidation of small businesses into larger ones. 
This means that fewer men are needed at the 
head of affairs, and that, except for the few 


who are at the head, work becomes increasingly 
routine in character and, therefore, less and 
less inspiring and profitable. A man, there- 
fore, who enters some lines of business to make 
in them a live career will find after a while 
that he has chosen a dead career. 

In the life insurance business, however, there 
is a constant expansion of the service it ren- 
ders. Note the marvelous developments of re- 
cent years when group insurance, corporation 
insurance, income insurance, special annuities 
and various other forms of specialized insur- 
ance service have broadened the scope and 
enlarged the horizon for the men who are in it. 
It is indeed a live career which one enters when 
he goes into the life insurance business. 


7. A Career of Service 

The whole idea of serving others as a means 
of satisfaction has been dwelt upon in litera- 
ture, religion and business. The one satisfying 
thing in a life-work is the consciousness of hav- 
ing served. Serving one’s country, serving one’s 
customers, serving the downtrodden are all 
forms of service which afford satisfaction to 
the server. When you help a man make per- 
manent and secure the intimate relaionships of 
his life, as you do in life insurance, you are 
serving in the finest sense of that word. 


8. A Career of Mental and Spiritual Growth 

No man cares to enter deliberately any busi- 
ness that is likely to force him into a rut. On 
every hand one may see men whose work has 
become so largely routine that it calls for little 
ability, and their minds therefore do not con- 
tinue to grow. Life underwriting, as we are 
discussing it here, is not such a business. No 
two clients of any underwriter are alike. Their 
needs call for different treatments. The con- 
stant improvements being made in underwriting 
facilities require keen attention. The under- 
writer has every opportunity and inducement 
to sharpen his wits, and the greater ability he 
develops, the greater will be his success. The 
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business, therefore, is one of mental and spir- 
itual growth. 
9. It Offers an Independent Career 

In the promotion of this business there is no 
dependence upon political parties, religious 
sects, nationality, or even geography. In other 
words, the agent is a freelance. He does busi- 
ness with whom he seeks; he avoids those with 
whom he does not want to do business; he does 
not have the constant pressure of an employer ; 
he is therefore largely his own master. What 
a world of satisfaction there is in being inde- 
pendent! The man who works by means of 
his own stimulation, without the feel of the 
lash or the pressure of an employer, has an 
abiding satisfaction in his work. 


The Prevention of Lapses 
It is possible through the use of the timely, 
terse leaflet called “Take Notice,” published 
by The Spectator Company. 


Business 


THE. SPECTATOR 








TOTAL LIABILITIES: 
Reserve for Dividends to Policyholders 


For information in regard to all forms of 
Life Insurance, total disability, double in- 
demnity and Annuities address INQUIRY 
BUREAU, 197 Clarendon Street, Boston. 











JOHN HANCOCK SERIES 


NEARLY $500,000,000 IN ASSETS 


The annual report of the John Hancock Mutual Life 
Insurance Company, as of December 31, 1928 shows: 

Summary of Assets and Liabilities 
TROND lt MANE iis da bins ced veiw aces <oue 
MUNG NOMINONINES 56. 60.6 diocese cna cewek es 
All other liabilities..................... 
SURPRUS FUIDG.... i ccccccvsccccssees 


SS be Cee daten ade o coats $496,171,706.51 
Saas $420,352,437.00 

eee 27,481,738.13 
aduee 9,669,747.58 $457,503,922.71 
édeleweiaicccigahemanta $38,667,783.80 


Alt representing sound and healthy growth, both in size and financial strength, affording ample proof 
of security for present and prospective policyholders. 





OVER SIXTY-FIVE YEARS IN BUSINESS 
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Insurance for Corporations 


and Partnerships 


PHILADELPHIA, PENNA., February 18— 
Speaking before the combined meeting of the 
Philadelphia and Camden Associations of Life 
Underwriters at Philadelphia last week, Na- 
thaniel H. Seefurth, of the New York agency 
of the Guardian Life, declared that business in- 
surance must do more than simply compen- 
sate the corporation for the loss of a valuable 
member of the business—it must protect the 
estate of the deceased stockholder or partner 
as well. And this latter reason, he said, was 
the paramount one. 

His subject was Business Life Insurance for 
Corporations and Partnerships and he divided 
his address into two separate parts, one dis- 
cussing business insurance for corporations and 
the other that for partnerships. 

: He pointed out however, that the problems 
involved in business insurance for close cor- 
porations and partnerships were much the same 
in principle. He- said:that in the main, the 
same type of agreement may be used in both 
cases. Where they differ, he declared, was 
that in discussing corporations, “our argument 
is that it is a desirable thing for the interest 
of a stockholder to be withdrawn at his death. 
In discussing partnerships, our point is not 
that it is a desirable thing, but that it is a 
necessary thing to withdraw the capital of a 
deceased partner.” 

In opening his talk, Mr. Seefurth pointed 
out that the estate of the deceased stockholder 
must always be protected in business insurance. 
He started off by saying that he supposed the 
average underwriter’s idea of business insur- 
ance is insurance on the life of a valuable 
member of the business as a compensation for 
the loss of services and skill occasioned by 
his death. 

He then went on to say that when stock- 
holders or partners consider a plan for busi- 
ness insurance, then they are aiming to pro- 
tect their interests in the business and that a 


life policy on a member of the business, pay- 
able to the business does not protect the estate 
of the insured nor does it protect the survivors. 
This plan, he said, affords no absolute protec- 
tions and gives only a temporary benefit. And 
the reason is that the estate of the deceased 
stockholder is still dependent upon its interest 
in the corporation and the surviving stock- 
holders are still faced with the problem of be- 
ing associated with strangers in the* business. 

“Tt is fundamental,” he said, “that the stock 
of a close corporation is a pure speculative in- 
vestment for those who are not active in the 
business. One of the greatest functions of life 
insurance is.to,make it possible for the estates 
of deceased stockholders and partners to re- 
ceive the cash equivalent of the interest of the 
deceased and at the same time to enable the 
survivors to continue the business unhampered 
by any outside interference.” 


The plan that he suggested as doing just 





Stephen M. Babbit 


President 





HUTCHINSON KANSAS 




















that is the stock purchase plan. That, he de- 
clared, was the modern method of disposing 
of stock in a close corporation by agreement. 
The two other methods that might be used—to 
make a will and not to make a will, he depre- 
cated. The latter method, he stated, was not 
worthy of consideration and to use the will 
method was not to get the most out of the stock 
interest or to protect the surviving stockhold- 
ers. 

He advocated very strongly the stock pur- 
chase plan with the life insurance fund being 
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made payable to the trustee after the trust 
agreement is signedi:” He suggested that the 
stock certificates be. deposited with the trustee 
under endorsements. in blank or endorsements 
directly to the ‘trustee in ofder that the agree- 
ment may be carried: out without delay of any 
kind at the death*ot“a/stockholder. Under this 
plan, he said, the exchange can be made within 
a very few days’ after the death of the stock- 
‘holder and “this is of’ the utmost importance 
‘both to ‘the estate: bane the «surviving stock- 
holders.” — 

As to the best igethod of ote the stock, 
‘he advocated the setting forth of a formula by 
which the stock can be valued, either based 
upon book value plus an allowance for good 
will or based upon the earnings; He also ad- 
vocated the estate receiving, in addition to the 
‘ valuation of the stock, 60 per cent of the net 
premium outlay on all. life insurance policies 
made bythe corporation during the insured’s 
lifetime. 

He went on to say that, this type of life in- 
surance is almost self-perpetuating ; that where 
an amount of business is canceled off the books 
by virtue of the death of one of the stockhold- 
ers, the same amount of new business should 
automatically be placed on the books with re- 
‘spect to the surviving stockholders. 

“I believe,” he said, “that we should bring 


home to business men the thought that the 
function of business’ insurance is not only to 
protect creditors of the corporation and to in- 
crease the liquid capital of the corporation at 
the death of a valuable ‘officer or employee, 
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For $1.00 a Month 


Our Big 8 Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
Tncludes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 
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but. to protect the stockholders ‘themselves. and, . 
this protection ‘cannét’ be’ complete uriféss the’ 


estate of the deceased is made independent of 
the business and the survivirig stockholders and 
unless the latter are made independent of the 
estate of the deceased.” 

Shifting to.the subject of “the protection of 
partnership. interests,” he declared, “the law 
provides that a partnership must dissolve upon 
the death of a partner. It is upon this legal 
dissolution of a partnership that the chief 
argument for partnership insurance rests. 

“This picture of dissolution cannot be empha- 
sized too much. It is not enough simply to 
say that dissolution will take place. In order 
to finance the parties, it will be necessary to 
show them what dissolution really means 
whether they live or die. It is my practice to 
point out to a partner that unless proper pro- 
vision has been made, he is in danger whether 
he lives or dies because if he-lives there is 
always the possibility that he will be sold out 
of a livelihood and if he dies there is always 
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a possibility that ‘this heirs. will, be_ sor jout of 


“their full inheritance” ~° = "44 ~ 


He then went,en to point out that the pri- 


“) mary heed. ‘for a partnership was an agreement 


which will continue the business intact for the 
survivors to the exclusion of any one else’and 
that this could be done through, the means .of 
life insurance. 


1928 Business of Southeastern Life Insur- 
ance Company ae 

The Southeastern Life Insurance Company, 
of Greenville, S. C., wrote a total of $13,274,- 
469 of new life EMSS during 1928, divided 
as follows: Ordinary life, $10,767,025, and 
group, $2,507,444. The company now has total 
insurance in force amounting to $40,124,274, 
representing an increase during the year 1928 
of $5,461,088. In tables previously published 
in THE Spectator the figures of this company 
were incorrect. We are glad to be able to 
publish at this time the correct figures of this 
company. 


New York Life’s January Mortgage Loans 

New York Life Insurance ‘Company in the 
first month of 1929 made 365 separate mort- 
gage loan investments for a total of $6,372,833, 
which accommodated 1150 families. These 
loans were distributed throughout 91 cities with- 
in 27 States and the Dominion of Canada. 

Of the total of $6,372,833 loaned during Jan- 
uary, $1,032,000, accommodating 112 families, 
was loaned in the greater New York area. 

The total outstanding mortgage loan invest- 
ments of the company on February 1, 1929, 
were 29,741 loans for $536,159,070. 
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A few top notch contracts to Insur- 
ance Producers with experience, char- 
acter and ability. Address the Com- 
pany. 
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Discusses Life Insurance Trusts ‘Before 
Baltimore Audience 


N address. of unusual ‘interest was re- 
A cently delivered before. customers of 

the Real Estate Trust Company of 
Baltimore on “Trustee Your Life Insurance” 
by Herbert M. Olney, trust officer of, the Li- 
berty National Bank and Trust Company, New 
York. Mr. Olney is the author of the well 
known “Life Insurance Trusts Explained,” pub- 
lished by The Spectator Company, and he is 
widely recognized as a leading authority on the 
subject. 

Mr. Olney said there are several forms and 
degrees of interest short of absolute property 
ownership and of these one of the most useful 
is the trust. A trust, he said, is created when 
title to property is vested in a person called the 
trustee, subject to an obligation, enforceable in 
the courts of equity or court of any other 
name having equity jurisdiction, to apply all 
the use and benefits of the property to some 
other person or persons. He outlined the ele- 
ments of a trust as the creator of the trust, 
subject matter of trust, trustee, cestuique trust, 
commonly called beneficiary, and remainderman, 
the person in whom vests an ordinary compete 
title upon the termination of the trust. The 
duties of the trustee, he explained, depend upon 
the nature of the trust property and he gave 
concrete examples. Some property, he showed, 
is not adaptable to put in trust, but real estate, 
he said, is generally of a character that can 


advantageously be placed in trust, atid cash to 
be invested in conservative’ securities is the 
most appropriate subject matter for trust. If 
cash is to be invested, he: said, no better trus- 
tee can be selected than a bank. To illustrate 
his point, Mr. Olney pictured the man, who, 
determined that he should not die leaving his 
family unprovided for, by hard work and sac- 
rifice created an estate. Yet even with this an 
accomplished fact the doubt would remain as 
to who would wisely and honestly handle this 
estate following his death, would see that his 
widow was not defrauded by rascals or well 
meaning persons who gave advice concerning 
investments and that his children would not be 
deprived of the income he had provided for 
them. 

He then showed, first, how such an estate 
could be secured through life insurance and, 
second, how it could be made safe from deple- 
tion following a man’s death by being made 
into an insurance trust fund. He described an 
unfunded insurance trust in which the princi- 
pal of the trust in the beginning consists en- 
tirely of life insurance policies, and a funded 
trust, consisting of life insurance policies and 
of other property, the income of which the 
trustees is directed to apply to pay the pre- 
miums of the policies. 

An unfunded trust, he pointed out, may be 
created by any person who has life insurance 
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in Force. 


Gains for 1928 


Increase in Paid-for Busi- 
ness over 1927... 


Increase in Gain in Insur- 
ance in Force over 


| 


Gain in Total Insurance 


20.387 


42.21% 


7.8% 





Another Big Year Ahead 
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Why Do Our Salesmen 
Succeed When Others 
Fail? 


Here is the Answer 


. Non-medical 

. Monthly Premium 

. Juvenile Policies 

. Payor Insurance 

Salary Savings 

. Participating 

- Non-Participating 

. Sub-Standard 

. Female Insurance 

10. Sales Promotion Dept. 
11. Educational Course 

12. Direct Mail Advertising 
13. Salesman’s Folio 

14. School for General Agents 
15. Accident & Health 


SoaANIanr ond 


ABRAHAM LINCOLN LIFE. 
INSURANCE COMPANY 


Home Office’ Springfield, Illinois 
H: B. HILL, President 
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or who can procure it, and if the insured re- 
serves the right to change the beneficiary of 
the policies his rights:are not curtailed. 
“Some insurance- officials,’ Mr. Olney 
said, “with whom I have. talked, have stated 
that the insurance trust was a very good thing 
for rich men but did not cover the small policy 
holder. In my opinion the insurance trust is 
usually very useful to a man leaving a small 
estate. A man leaving a moderate estate and 
2 modest. amount of life insurance can. provide 
that both funds shall be administered in the 
same manner. A man will often put off making 
wills because he does not know how large an 
estate he will leave. In this connection I take 
the opportunity to urge attorneys to educate 
their clients away from the cash bequest idea.” 


An E*#AMPLE 


| He again gave a concrete example further to 

explain his point, this time in the form of an 
interview between a man earning a moderate 
income, who desired to miake certain provi- 
sions for his wife and two children, and the 
representative of a real estate trust company. 
The imaginary interview showed that the in- 
surance trust fund, among other things, would 
provide for the rearing and education of the 
children, allow the principal to be used in an 
emergency, and accomplish many other things 
that it would be difficult, if not impossible, to 
assure in any other fashion. 


PoInts FoR ATTORNEY 


Taking up points of special interest to at- 
torneys he said that the insured should not 








rights. 








covenant to pay premiums. The unfunded trust 
agreement, he said, is an outline of the trust 
to which the insurance would be subject when 
received by the bank as trustee and the in- 
sured’s rights are the same as they would be 
if the insurance were payable to the wife of 
the insured instead of to a bank in trust for 
the wife. He pointed out that the policies 
should be in the possession of the trustee al- 
though policies may be pledged to the insur- 
ance company as security for policy loans. He 
also explained certain matters in connection 
with State and Federal income taxes. 


CoNCLUDING SUMMARY 


In a concluding summary Mr. Olney said 
that an insurance trust is not an entirely new 
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special species of business or legal arrange- 
ment, but resulted from the application of the 
century-old trust settlement to a modern method 
of estate building, namely life insurance. A 
trust, he said, offers an ingenious device for 
dividing the ownership of property between the 
person who should enjoy the benefits of the 
property and the person or institution that is 
well qualified to administer the property. When 
a thoughtful or provident husband or parent 
makes a wisely planned trust of his property 
for the benefit of his family, said Mr. Olney, 
writing its provisions with special reference to 
the age, qualifications and experience of the 
members of the family, he makes proper use of 
a force of property ownership which is well 
adapted to be the servant and bulwark of the 
family. 
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dent who “carries through” with his training, in 
‘the ultimate gain to his life-earning capacity. 


The cash and intangible values of higher educa- 
tion, and the part played by modern Life Insurance 
in making available its benefits, are fully discussed 
in an attractive new booklet: “Why Boys (and 
Girls!) Leave Home.” .A copy may be had on 
application to the Home Office, or at the nearest 
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